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WARRANTY ARE WAIVED 


Attorney Asserts Special Interroga- 
tories Must Be Made As to Title 
Under Standard Form. 


AMPERSAND CASE RAISES POINT. 


Would Be Disastrous to Underwriters, 
Says George Richards—Briefs Filed 
with Appellate Division. 


There are several important legal 
points to be threshed out in connection 
with the Ampersand Hotel case, and 
one of these, whether the companies 
on the risk waived breach of warranty | 
regarding title, such as chattel mort: | 
gage on the property, which is an issue | 
in the case, has been taken up by 
William B. Ellison, counsel for . the 





hotel company and George Richards, a 
prominent insurance attorney, 
cussion of this point. } 

Briefs have been filed in the Amper- | 


sand Hotel case and the matter is now } 
before the Appellate Division for de- | 
cision. The appeals on the two test | 
cases against the Connecticut Fire and 
the German American were argued on 
September 26. The case against the’ 
Connecticut Fire involved the insurance | 
on the buildings only and that against ; 
the German American was under a| 
policy covering both the buildings and 
the chattel conients. Among the de- 
fenses interposed by the German 
American was one to the effect that 
at the time of the issuance of the 
policy, there was then existing a chat- | 
tel mortgage covering the chattels in- | 


in a dis- | 


sured to which the company had not} 
consented and concerning which it | 
That | 
there was such a chattel mortgage in | 


claimed to have had no notice. 
existence at the time was conceded by 
the hotel company, but the latter 
claimed that the issuing agents of the 
German American knew of it. On this 
issue the jury in the case found for the 
hotel company. 
Contention of Assured. 

In explaining the substance of the 
brief that he has filed in the case on 
behalf of the hotel company, William 
B. Ellison says: 

“IT hope to secure a decision of the 
Appellate Court sustaining my views in 
relation thereto. I have asked the 
court to hold with me that the delivery 
of the policy without interrogation of 
the insured as to encumbrances and 
without there being any representa- 
tions by the insured as to the same, to- 
gether with the receipt and 
of the premium, estops the appellant 
from claiming a violation of the 
policy by reason of then existing en- 
cumbrances where, as in the case at 
bar, the insured had no knowledge that 
such encumbrances violated any pro- 

(Continued on page 12.) 


DIRECTORY OF DEPARTMENTS 
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Industrial 
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New York and Boston, Thursday, November 7, 1912. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1912 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


$32,146,564 
18 331,124 

1.800,000 
13,815,440 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 


insures against loss of real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 
Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 
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Casualty & Surety 


Are You the Man We Want? 


Are you a producer, can you handle men? 
Good positions for capable men in Pennsylvania, 
Ohio and West Virginia. If you are the man, 
write us to-day. 


PITTSBURGH LIFE AND TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies 
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FOR POLICYHOLDERS 


Directors of Mutual Benefit Authorize 
Provisional Computation of 
Special Dividend. 


AGGREGATE $900,000.00. 


| Company Paid A $2,500,000 Extra This 


Year—Present Schedule Con- 
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WANTS BACK TAXES. 


Kentucky Sues Companies no Longer 
Operating in State for Two Per 
Cent. on Premiums. 


State 


suits in 


Auditor Bos rth has filed 
the local col- 
lect the 2 per cent. tax o1 remiums 
paid life 
longer operating in the State 

$1,500 from the Illinois Life for 
business reinsured 
tucky Mutual some 
from the Provident 
which is now out of business 
and a like amount for 
and $980 from the Washington 
for 1908. The Provident Savings re- 
insured in the Postal Life and the 
Washington in the Pittsburgh Life and 


to insurance companies no 
asks 
1911 
the Ken- 
$4,000 
Savings Life, 
for 1907, 
1908 and 1909, 
Life 


on trom 


years ago; 


| Trust, 





EQUITABLE ADDS DISABILITY 


WAIVES PREMIUMS THEREUNDER. 





Only Nominal Charge For Feature 
Which Can Be Added to Any Policy 
—Adopts Interest Provision. 

The Equitable Life has adopted two 
important features in connection with 
its policies both of which convey great 
advantages to the policyholder. One ot 
these is the disability feature which 
how may be secured by any policyholder 
on the payment of a purely nominal 
charge, which is a legal requirement, 
but which in effect makes the disability 
feature practically a gift from the so- 
ciety. Should a policyholder of the So- 
ciety become, through accident or di- 
sease, totally disabled, such a policy- 
holder will be relieved from the pay- 
ment of all premiums during such dis- 
ability and the policy will be continued 
in force the same as if the premiums 

were paid 

The charge for the disability feature 
per $1,000 of insurance on the different 


kinds of policies is as follows at the 
ages given: 

Agi Ord. Life Life 20 A.P. Endt. 10 Endt. 30 
15 25 kT .20 20 
20) 25 1S 20 20 
25 26 19 20 ol 
30 0 ) 23 5 
3) > 24 .26 9 
40 AD 29 +] 40 
45 60 48 .o9 61 
50 1.00 90 68 

55 1.50 1.50 1.50 


The disability clause follows: 

“In consideration of the payment of 
an additional premium of $........ with 
each premium payable under 
the above numbered policy, The Equit- 
able Life Assurance Society of the 
United States hereby grants the follow- 
ing: 

“WAIVER OF 


PREMIUMS IN 
EVENT OF PERMANENT TOTAL 
DISABILITY. If the Insured, before 
attaining the age of sixty years and 
after payment of premiums for at 
least one full year and before default 
in payment of any subsequent pre- 
mium, shall furnish proof satisfactory 


to the Society that he has become 
wholly and permanently disabled by 
bodily injury or disease, so that he 


is and will be permanently, continuous- 
ly and wholly prevented thereby from 
performing any work for compensation 
o: profit, or from following any gainful 
occupation, and that such disability has 
then existed for not less than sixty 
days, the Society will waive payment 
of the premiums thereafter becoming 
due under the policy during the con- 
tinuance of such disability. The pre- 
miums so waived shall not be deducted 
from the sum payable under the policy 
and the values provided for in the para- 
graphs entitled ‘Loans’ and ‘Options on 
Surrender or Lapse’ and in the Table 
o’ Loan and Surrender Values shall be 
the same as if the premiums had con- 
tinued so to be paid to the Society 
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regularly when due. Provided that, 
notwithstanding proof of disability may 
have been accepted by the Society as 
satisfactory, the Insured shall at any 
time, on demand, furnish to the Society 
satisfactory proof of the continuance of 
such disability; and if the Insured | 
shall fail to furnish such proof, or it | 
it shall appear to the Society that the 
Insured is able to perform any work 
or to follow any occupation whatsoever 
for compensation, gain or profit, all 
premiums thereafter falling due shall 
be paid in conformity with the policy. 

“It is further agreed that the entire 
and irrecoverable loss of the sight of 
both eyes, or the severance of both 
hands at or above the wrists or of 
both feet at or above the ankles, or 
of one entire hand and one entire foot 
will be considered as total and _ per- 
manent disability within the meaning 
of this provision, and the Society upon 
satisfactory proof of such loss or 
severance will waive the premiums 
thereafter becoming due under the 
policy.” 

In addition to the disability clause 
ail of the Society's policies will con- 








Great Southern Life Insurance Company 


HOUSTON, TEXAS 
BEGAN BUSINESS NOVEMBER I, 1909 
Results accomplished in 


Thirty-one months end- 
ing May 31, 





J.S. RICE 
President 


J. T. SCOTT 


reasurer 





Surplus to Policyholders, 


1912: 


Outstanding insurance 
business 


$13,000,000.00 
1,220,471.38 
994,867.42 


Applications received 
during first five months 
oF 899E,.000005 


FOR AGENCY CONTRACTS ADDRESS 


0,S.CARLTON, Vice-Pres., Houston, Tex. 


++++++$4,000,000.00 











tain the following interest provision: 

“Under options 2 and 3 of the ‘modes | 
of settlement at maturity of policy’ the 
amounts payable are based upon an 
assumed rate of interest of 3 per cent. 
If a higher average annual rate shall 
be earned by the Society, the amount 
of the instalments under option 2 and | 
of the first 20 instalments under option 
3 may be increased by an_ interest 
dividend as determined and apportioned | 
by the actuary of the Society.” 

Approval to the clause has. been | 
obtained from the insurance depart- | 
ments of New York and 30 other States 
and from the Canadian department. | 
The clause will, upon written request 
be added as a rider to any policy is-| 
sued since Jan. 1, 1910. The same! 
clause worded differently will be added | 
to any policy issued prior to that date, | 
provided the instalment settlement is 
compued on a 3 per cent. basis. | 





AGENT FLYING, BEAT THE BOAT.! 
A. H. Gardiner Rented an Aerial 
Machine, Passed Rival, and Wrote 
the Insurance. 
Hammondspcrt, N. Y., Noy. 1.—A. H. 
Gardiner is a life insurance agent. He 
weighs 200 pounds and has an arti- 
ficial leg. Furthermore he had just 
missed the boat for Gibson Landing. 
Now: there is another’ insurance 
agent, name, weight and condition of 
legs unknown. He caught “the” boat. 
Ten thousand dollars’ worth of insur- 
ance for two persons at Gibson Land- 

ing was the goal. 

Gardiner couldn’t swim and _ beat 
“the boat,” so he went to. the 
Curtiss experimental aviation grounds 
and rented a flying machine and 
a man to run it. They flew the 
ten miles in about twelve minutes and 
reached Gibson Landing before “the 
boat” was in sight and—Gardiner 
wrote the insurance.—N. Y. World. 


The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 


Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 


«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











LEST YOU FORGET 


—H— 


MUTUAL LIFE INSURANCE COMPANY 


OF BOSTON, 


MASSACHUSETTS 





ON ONE SIDE 
LARGEST MASSACHU- 
SETTS COMPANY 
STRONGEST MASSA- 
CHUSETTS COMPANY 
LOW RATES 
EXCELLENT DIVIDENDS 


And to Cap the Climax 


AN INCOMPARABLE 
18 PAYMENT LIFE 
CAN YOU BEAT IT? 





ON THE OTHER SIDE 
LIVEAGENCY 
QUICK RESULTS 
EVERY FACILITY FOR 
RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 


ST. PAUL BUILDING 


220 BROADWAY, NEW YORK 


TELEPHONES: 6030, 6031, CORTLANDT 








Attractive 





Non-participating 


with 


the 


W. O. JOHNSON, President 


Low Rates 


Disability Pension Provisions 
Company has over $1,000,000 of Surplus 





Territory 


S. W. GOSS, Vice-President 


High Guarantees 


Men of character and ability can get direct contracts and life renewals 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


Liberal Contracts—Write Today for Terms 
THE “ROOKERY,” CHICAGO 
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$900,000 FOR GONTRAGT 


OF CO-OPERATIVE AGENCY CO. 





Georgia Institution Would Issue In- 
come Certificates in Payment—Pres- 
ident Mason’s Letter. 





A meeting of the stockholders of the 
Co-Operative Agency Company, which 
holds an agency contract of the State 
Mutual Life of Rome, Ga. has been 
called for December 2 to consider a 
proposition made by the insurance 
company to terminate its contract with 
the agency company by the payment 
of $900,000 in the form of “Income” or 
“Guarantee Fund” certificates. Ac- 
cording to a letter sent out by Presi- 
dent Mason of the Agency Cc., such a 
settlement, if carried out, would give 
to the stockholders in the Agency Com- 
pany $20) par value of State Mutua) 
certificates for each $100 of “Co-Op” 
stock. 

It is also proposed to convert other 
assets into cash and distribute same 
in the form of a cash dividend of 59 
cents per share. 

The letter issued 
signed by E. H. Mason 
given herewith: 

“A special meeting of the Stockhold- 
ers of the Co-Operative Agency Com- 
pany is hereby called to be held at the 
office of the company on Monday, 
December 2, 1912. 

“The business to be transacted is to 
take action on the proposal of the 
State Mutual Life Insurance Company 
for a surrender of the contract now in 
effect between the two companies. The 
proposition, in brief, is for the insur- 
ance company to issue its “Income” or 
“Guarantee Fund” Certificates to this 
company in purchase of the contract. 
The amount proposed is the amount 
PAID FOR the contract. to wit; $990,- 
000, plus a sum to equalize interest to 
January 1, 1915. 

“Should such a trade be authorized 
our company could proceed to liquid- 


to stockholders, 
president, is 


ate, on action to be taken at the 
called meeting. and each “Co-Op” 
stockholder would receive approxi- 


mately $200 par value cf State Mutual 
certificates bearing 5 per cent. inter- 
est from January 1, 1915 for each $100 
par value of “Co-Op” steck. The other 
assets of our company would be re- 
duced to cash and the same distributed 
as a dividend, say 50 cents per share. 

“This suggestion has been consid- 
ered by your Executive Committee, 
and they recommend the acceptance of 
the proposal as being fer the best in- 
terest of all concerned. 

“I would be glad for you to attend 
the meeting hereby called and vote 
your own stock. It is essential, how- 
ever, that a quorum be present; hence 
I enclose a form of proxy for your 
signature and return in_ enclosed 
stamped and addressed envelope. You 
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NEIL D. SILLS, 
President, National Association of Life Underwriters. 


BANQUET FOR NEIL D. SILLS. 
Richmond Honors Newly Elected Presi- 
dent of National Association of 
Life Underwriters. 





Neil D. Sills, the newly elected presi- 
dent of the National Association of 
Life Underwriters, was given a banquet 
at the Jefferson Hotel, last week, when 
many of Richmond’s most prominent 
business and professional men gathered 
tc pay an enthusiastic tribute to him. 

The banquet was given by the Life 
Underwriters Association of Virginia 
and W. B. Allen, president of the 
Richmond Life Underwriters Associa- 
tion, acted as toastmaster. 

In addition to the toastmaster, those 
who spoke were Mayor George Ainslie, 
on behalf of the city: W. P. Dodson, 
from the Norfolk Life Underwriters 
Association; W. B. Freeman, for the 
Richmond Association; S. B. Love, who 


may instruct me to vote ‘In favor of 
the proposition’ or ‘Against the prop- 
osition’ and your wishes will be ob 
served. If you leave the matter to my 
discretion I will vote your stock as I 
shall vote my own. 

“Please return proxy by first mail.” 


spoke on the prospects of having the 
national convention meet here in 1914, 
and Mr. Sills himself, who delivered an 
able address. 

“It is a good plan once in a while to 
take a look at the institution of life 
ipsurance in this country,” said Mr. 
Sills. “At the close of last year, there 
were 240 legal reserve companies, with 


admitted assets of more than $4,164,- 
000,000, which is about four times the 
amount of the national debt. The 


annual income of these companies is 
$836,000,000. The companies paid out 
last year $579,000,000. The reserve held 
by these companies for the security of 
the policyholders is $3,645,000,000, and 
the surplus more than _ $500,000,000. 
Two billions of new insurance was 
written last year, making the total 
amount in force over $18,000,000,000.” 

A strenuous effort will be made by 
Virginia and the Southern delegates at 
the Atlantic City convention next veal 
tc have the 1914 national convention 
meet in Richmond. 





A. F. Averill, cashier of the New 
York city agency of the Phoenix Mu- 
tual Life during W. C. Johnson's ad- 
ministration has joined the forces of 
the Massachusetts Mutual Life under 
Manager T. R. Fell. 





AT LIFE PRESIDENTS’ MEETING. 





George |. Cochran to be Chairman— 
“Betterment of Life Insurance Ser 
vice” The Keynote, 





Life Insurance Ser- 
will be the underlying theme of 
the Sixth Annual Meeting of the Asso- 
Life Insurance Presidents, 
which is to be held at the Hotel Astor, 


“Betterment of 


vice” 


ciation of 


New York, on Thursday and Friday, 
December 5th and 6th. 
The subject will be discussed under 


three headings: 
1.—‘Problem 
holders’ Funds.” 
2.—"Prolonging 
ers.” 


of Conserving Policy- 


Lives of Policyhold- 
3.—"Fitting the Policy to the Policy- 
holders.” 

As heretofore, men of large public af- 
fairs outside the business of life insur- 
ance will join with those in the bual- 
ness in discussing different aspects of 
the problems presented. 

United States Senator Luke Lea, of 
Tennessee, and Insurance Superintend- 
ent William T. Emmet, of New York, 
are among those who have accepted in- 
vitations to deliver addresses. Super- 
intendent Emmet’s topic will be “Atti- 
tude of Present-Day Supervision of In- 
surance.” 

President George I. Cochran, of the 
Pacific Mutual Life of Los Angeles, 
will be chairman of the meeting. 





STANDARD LIFE MAKES BIG GAINS 





October its Best Month Yet—L. F. 
Carey, of Philadelphia Rolls up 
$200,000 in Six Weeks. 





The Standard Life Insurance Co. of 
Pittsburgh, is rounding out a splendid 
year, its business showing handsome 
increased volume with October stand- 
ing as the best month the company has 
ever had and the prospect of a record 
finish for the remaining two months of 
the year. 

The Standard Life has just closed an 
enthusiastic contest for paid business 
in which L, F. Carey, of Philadelphia, 
manager of Eastern Pennsylvania for 
the company made a remarkable rec- 
ord. Mr. Carey won first prize in the 
gold contest by writing, in the short 
period of six weeks, more than $200,- 
000 of business and he paid for $183,- 
000 of this amount, insuring the lives 
of fifty individuals. Mr. Carey has been 
very successful in building up a strong 
organization in Eastern Pennsylvania 
and is surrounding himself with cap- 
able insurance men. The above rec- 
ord does not represent the work of the 
agency, but is merely Mr. Carey’s per- 
sonal production. 





AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company. 


Insurance In Force Over Thirty Millions 


Established 1899 








Over Ten [lillions Written During 


For an Agency Connection with this PROGRESSIVE COMPANY, Address Herbert M. Woollen, President 


1911 
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LIBRRALIZING OF POLICIES 


RESTRICTIONS OF PAST REMOVED. 
Old Contracts Given Advantages of 
Present-Day Liberality—What One 
Policy Shows. 





One does not realize the great changes 
that have taken place in life insurance 
contracts until confroniea witn an old 
policy issued in the days when they 
were full of restrictions and were in 
effect agreements merely to pay a 
specified sum on certain defined con- 
ditions and the assured could ask and 
expect nothing else. A wonderful 
process of liberalization has taken place 
in the life insurance contract. The re- 
strictions have gradually been removed 
and features added that have been of 
immense value to the assured. All this 
has been done voluntarily by the com- 
ranies and ali of the policyholders have 
benefited. 

One of the most interesting and re- 
markable phases of this evolution is 
the fact that these benefits, as fast as 
they were adopted, were applied to the 
old contracts as well. The man taking 
out a policy to-day, might not un- 
reasonably expect to get a better con- 
tract than that issued to his father a 
quarter of a century ago. And so it 
is in fact, a vastly better contract, yet, 
he can enjoy no advantages under the 
contract of to-day that are not shared 
in by the contract that was issued 
twenty-five years ago. It is one of the 
gieat achievements of modern life in- 
surance that the oldest policies are auto- 
matically kept up to date and share in 
the benefits. 

An instance of this is shown in a 
policy in the Mutual Benefit Life that 
has just become a claim. This policy 
was issued in 1850 and was a plain 
contract to pay $5,000 at death of the 
insured. The premium was $96.50. In 
speaking of this policy the Company 
says: 

This policy, like all life insurance 
policies issued in the early days of the 
business, contained many restrictions 
and few privileges. It was strictly a 
promise to pay $5,000 at death. From 
time to time during the past sixty- 
two years all the restrictions had been 
removed and many benefits had been 
added. In 1879, for instance, the Com- 
pany adopted its general non-forfeiture 
plan. Then in 1882 all restrictions were 
removed, except that covering war 
service. Then in 1895 a new non- 
forfeiture system was made applicable. 
Since then a reinstatement privilege 
and a grace privilege have been added. 
Just this year the cash surrender 
value in the policy was materially in- 
creased. 

In all essential particulars during 
recent years this policy has been as 
liberal as any policy now issued by the 
Mutual Benefit. This is a point of 
paramount importance. The Mutual 
Benefit as soon as experience has war- 


ranted has removed restrictions from 
ali old policies and added benefits under 
its distinctively mutual retroactive 
plan whereby old policies are made 
new. 

The dividend record of the policy has 
been remarkable. During the past | 
sixty-two years dividends have been ap- | 
portioned annually which aggregate 
$5,268.06. The total premiums have 
amounted to $5,983 spread over a period 
of 62 years. The dividends have re- 
duced the net outlay to $2,613.63 for 
$5,000 of insurance. The net outlay 
per $1,000 of insurance per year has been 
therefore only $8.43. The final dividend 
amounted to $70.25. 





DISTRIBUTION OF SURPLUS. 


How Law of Massachusetts Regulates 
Deferred Accumulations of 
Companies. 





In connection with the recent edi-| 
torial in The Eastern Underwriter | 
bearing on this subject, it is interest-| 
ing to note the provisions of the Mass-| 
achusetts law regulating the distribu-| 
tion of deferred surplus. The section | 
governing this reads: 

Section 77. Any domestic life insurance | 
company transacting business in this Com- 
monwealth may from its surplus funds or | 
profits accumulate and hold, or hoid if al-} 
ready accumulated, as a safety fund, an| 
amount not in excess of twelve per cent. of} 
its reserve or one hundred thousand dollars, | 
whichever is greater, and, in addition thereto | 
any surplus that may have been contributed | 
by the holders of the guaranty stock of the 
company, or which has heen accumulated for | 
the retirement of said gnaranty stock and the 
margin of the market value of its securities 
over their book value, provided that in cases | 
where the existing surplus or safety fund. | 
exclusive of all accumulations held on account 
of existing deferred dividend policies, ex- 
ceeds the limit above designated the com 
pany shall be entitled to retain said surplus 
or safety fund, but shall not be entitled to 
add thereto so long as it exceeds said limit. 
and provided that for cause shown, the in 
surance commissioner may at any time and 
from time to time permit any corporation to 
accumulate and maintain a safety fund in 
excess of the limit above mentioned, for aj 
prescribed period not exceeding one year in| 
any one permission, by filing in his office a 
decision stating his reasons therefor, and 
causing the same to be published in his next 
nnual report 

This section shall not apply to any company 
“ifter issuing only non-participating poli- 








Agency Changes by The Travelers. 


Among recent changes among the 
agency force of the liability depart- 
ment of the Travelers Insurance Com- 
pany, of Hartford, are the following: 

Albert F. Brown of Buffalo, as 
special agent in charge of the branch 
office, at Erie, Pa., succeeding Manager 
Carter Monsarrat, deceased. Kenneth 
H. Bair of Greensburg, Pa., as special 
agent, and assigned to the Reading, Pa., 
.branch office. Floyd N. Dull of Saginaw, 
Mich., appointed special agent, home 
office. William F. Long of Cincinnati, 
appointed special agent, home office. 
Frank X. Yung of Addison, N. Y., ap- 
pointed special agent, home office. 





INCORPORATED 1844 


State Mutual Life Assurance Company 


— — QO F-——- — 
WORCESTER, MASSACHUSETTS 


BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 


22% Increase 1912 over 1911 first half year. 


34% “ 1912 “ 1910 “ « 
47% “ 1912 “ 199 “ “« « 
121 “ 1912 “ 190988“ “ « 


Why ? Satisfied Policyholders—Happy and contented Salesmen. 
We are often able to make room for a producer or organizer who 
“an measure up to the State Mutual standard 
Address * 


EDGAR C. FOWLER, Superintendent of Agencies, 








National Life Insurance Company 
MONTPELIER, VERMONT 


PURELY MUTUAL 
OSMAN D. CLARK, Secretary 


CHARTERED 1848. 
JOSEPH A. DF BOER, President 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend scales 
four times in the last four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 

If interested, send for the Company’s sixty-second annual 
report. Correspondence solicited. 

EDWARD D. FIELD, Superintendent of Agencies 











SOLICITING INSURANCE FOR 


The Mutual Life | Co.of N 
e Mutual Life insurance Co. of New York 
IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. 
FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


34 Nassau Street - - - - New York, N. Y. 














LEAN, 





Sell lowest net cost insurance 


Net cost lowest of all—that is the big argument that gets the Union 
Examine these figures and see for yourself that today the 


Central the bu 
Union Centra 


Net Cost (Premium less Dividend) in 1912 for $1,000 of insurance on the 
twenty payment Life plan at the age of 35 on policies issued in various years. 


Policy 


30 


— territory address Jesse R. Clark, Pres. or Allan Waters, Supt. of Agents 
Che Union Central Life Insurance Company 








siness. 
Net Premium Rate és lowest of all. 


From published tables 


Union Nearest 
Year Central Competitor ies more than 44 years old. 
$29.1 9.52 $31.99 
28.60 28.93 31.28 
27.29 27.26 29.51 
25.42 26 31 27.14 
23 82 24.68 25.59 
Div Div. Div. 
9.07 6.99 


OF CINCINNATI 


**Net Premium Rate Lowest of All’’ 


Average of leading compan- 





“It pays to work for the Union Central” 
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HONOR UNION CENTRAL'S HEAD 


BIG TRIBUTE TO JESSE R, CLARK. 








Cincinnati Gives Great Testimonial 
Banquet to Him for Work in Civic 
Advancement. 





Jesse R. Clark, president of the 
Union Central Life of Cincinnati, was 
given a great testimonial banquet last 
week by the Business Men’s Club of 
that city, as a tribute to him for his 
part during the year in the civic ad- 
vancement of Cincinnati. Several hun- 
dred of the foremost business and pro- 
fessional men of the city participated. 
One of the things on which emphasis 
was placed was the erection of the 
new Union Central Builting, the cor- 
ner stone of which was laid last week. 


President Clark made a stirring ad- 
dress, in which he predicted that the 
Union Central would within the next 
two years have $100,909,090 of assets. 
Many tributes were paid to Mr. Clark 
by prominent citizens. 

The banquet was one that was mark- 
ed with great goodfellowship and the 
exchange of wit. In each speech Mr. 
Clark was referred to as a man whose 
progressiveness has done much to 
bring the name of Cincinnati into coun- 
try-wide prominence. W. E. Hutton, 
president of the Business Men’s club, 
acted as toastmaster. 

Simeon M. Johnson said of Mr. 
Clark: “We are grateful here tonight 
to meet a guest who we are all very 
well acquainted with, and one who is 
highly esteemed not only in this city but 
in all those places where the business 
which he heads operates. I am glad to 
say that he was made in Cincinnati. Mr. 
Johnson outlined the life of Mr. Clark 
and praised him for his sterling char- 
aeter and his untiring endeavors not 
only to push his own business into the 
front of the front ranks but also push- 
ing Cincinnati interests into promi- 
nence. 

John L. Shuff, a member of the exec- 
utive staff of the Union Central Life 
gave a very humorous talk and paid a 
high tribute to President Clark. W. 
P. Rogers responced to the toast on 
“Corporation and Individuals.” He 
said that, although corporations are 
lifeless being institutions in them- 
selves, they are given individuality 
through those who direct their courses. 
In closing he said: “Tonight we are 
here to honor that part of a great cor- 
poration which can appreciate. There 
is not one who does not appreciate the 
work which Mr. Clark has done and 
which he is engaged in. The citizens 
of Cincinnati honor him. It is. an 
honor to me to be present at a gath- 
ering such as this in honor of Mr. 
Clark.” 





WILL INSURE !TS EMPLOYES. 





American Telephone & Telegraph Co. 
Adopts Death Benefits in Ad- 
dition to Pension Plan. 





The American Telephone & Telegraph 
Co. has approved a plan by which all 
ot its employes, numbering close to 
200,000, will receive free insurance on 
their lives in addition to the pension 
and disability plans that have been in 
operation or are now being perfected. 
President Theodore N. Vail has had the 
matter under consideration for a long 
time and it was only after numerous 
propositions for insuring the employes 
outside had been made that the Com- 
pany decided that it would assume the 
risk itself. 

The life insurance features provide 
in case of death occurring in and due 
te performance of work for the Com- 
pany three years’ pay with a maximum 
of $5,000. In the case of death out- 


side the business of the Company there 
is a maximum recovery of $2,000 with 
one year’s pay if an employe has been 
ten years in the service of the American 
Telephone or its allied companies, and 
less for a shorter period. 

The sickness insurance operates in 


this fashion. If an employe is earning 
$3,000 or more yearly and is sick he 
gets full pay for thirteen weeks. Harn- 
ing less than $3,000 the period runs 
from 13 weeks to half pay for 39 weeks, 
with other time limits dependent upon 
the period of service. The idea of 
President Vail in this sickness insur- 
ance is that it removes one of the 
greatest dreads of employes—that of 
sickness cutting off all source of in- 
come. Accident insurance takes care 
of cases of total and partial disability, 
the periods running from 13 








weeks | 


with full pay for to half pay for six | 


years for total disability. Temporary 
disability protects until able to return 
to work. 


In addition to all this insur- | 


ance protection the company also pro- | 


vides an elaborate pension plan cover- 
ing all employes after a certain term 
of service with a minimum of $20 per 
month. This insurance and pension 
plan is offered by the Bell system with- 
out charge to employes. Probably 
$1,000,000 per year additional to what 
the Company has been providing for 
these purposes will be the cost. The 
plan is worked out on scientific and 
actuarial lines and is in accordance with 
sound insurance principles. 





“WOULD CHANGE HOME OFFICE. 





Augustans Desire Empire Life of At- 
lanta for Their City—Make a 
Proposition. 





The increase of its capital stock to 
the extent of $490,090, removal of 
home office to Augusta, and the erec- 
tion of a building in the latter city 
from 10 to 15 stories high, are the 
plans in contemplation as regards the 
Empire Life of Atlanta by business in- 
terests of Augusta. 

It is stated that a large percentage 
of the stockholders of the Empire Life 
reside in or near Augusta and that in 
order to secure a removal of the head- 
quarters to that city, they have agreed 
to raise an additional capital of $400.- 
000, one-half of which is to be forth- 
coming by the close of the present 
year and the balance by January 1, 
1914, 

H. C, Lorick, manager of the Augusta 
branch of the company, and H. H. 
Stafford, both of whom are directors 
of the Empire Life, joined efforts in 
the development of the plan and a 
number of months ago submitted their 
proposition to the directors of the 
company. 

After the sale of a maximum of $250 
000 of stock in Augusta by the first 
day of January, 1913, and an ultimate 
sale of a maximum of $490,00) of stock, 
the transfer of the home offices to the 
city would be made. The plan was 
agreed to by the directors, a resolution 
adopted to that effect and arrange 
ments made to submit the proposition 
to the stockholders for ratification. 

In view of the fact that the finan- 
cial end of the proposition had not yet 
been taken up in Augusta, the pro- 
posed change was kept quiet by the 
officers and directors of the company. 


as far as publicity was concerned, and 


it was the intention to raise the mini- 
mum amount of $250,0)9 before mak- 
ing the announcement. But, following 
a recent meeting of the directors in At- 
lanta, information of the contemplated 
move became known, and, though the 
proposition is at this time only in the 
shape that it is to be carried through 
if the stock subscriptions are secured, 
the plans outlined above, have been 
confirmed, 

Should the change be made it would 
involve a transfer of residence on the 
part of President Wiltiam W. Reid; 
Vice-presidents F. A. Hooper and R. M. 
Callaway, Secretary S. H. Rogers, and 
others. 

The present directors are: S. C. 
Callaway, W. W. Reid, Thos. M. Calla- 
way, Dr. E. J. Spratling and Frank A. 
Hooper of Atlanta; H. C. Lorick and 
H. H. Stafford, Augusta; J. E. Paulin, 


Fort Gaines; J. H. Evans, Sylvania; W.) 
L. Palmer, Orlando, Fla.; Judge U. V.| 


Whipple, Cordele and J. B, Norman, 
Norman Park. 





| 


"THE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








Extracts from Report of Examination of 


SOUTHWESTERN 


By the State of Texas, July 2, 1912 


“The affairs of the Company are 
all its records are in excellent shape. 


most ably managed, and 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


LIFE INSURANCE CoO. 








Real Help For The Agent 


E have just placed a contract for advertising that will 
reach one out of every three farmers in Ohio, the 

most prosperous farming State in the Union. Direct leads 
will be secured for agents to develop. All your time can be 


devoted to closing business. We can use a few more live 


men—real producers—in this work. 
THE TOLEDO LIFE INSURANCE CO. 
601-619 Nicholas Bldg. - - Toledo, Ohio 








Life Insurance and Texas 





Texas has more than four million people, made up of 
home grown population and the best se Ke »ctions from othe or 
states. They are a progressive »ple and they are buying 
life insurance—about seventy millio yn dollars a year. 

More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more good 
fleld men to tell them about the Southland Life. Address 


JAS. A. STEPHENSON, President DALLAS, TEXAS 











Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Ohio, Mis- 


Sidney A. Foster, Sec. 


COOD PLACES FOR 
MEN WHO WORK 


—who produce applications and deliver 
policies —who are tireless premium collec - 
tors—whose capacity for service is genuinely 
large. A sixty-year old Company with new 
policies and reasonable rates. Plenty of 
roductive territory. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Frep E. Ricwarps, President 


Address ALBERT E. WE. Sams: 
either 396 Congress Street, Portland, Maine. 
THORNPON CHASE, Supt., 
405 Exchange Bldg., Los Angeles, Cal, 








Territory in Pennsylvania, 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


Jas. T. Priestly, M. D. 
Medical Director 


Carleton B. Pray 
Treasurer 




















JEFFERSON 
Standard Life Insurance Company 


Home Office: GREENSBORO, NORTH CAROLINA 
Southern Life Insurance 


A progressive, conservative 


Company 
Capital, Surplus, and Reserve - $1,053,474.15 
eee in Force - - - - - 11,115,942.00 
Liberal ageney contracts and attractive policies. We can 


interest men of ability and energy 
WRITE FOR INFORMATION 
—, A. GRIMSLEY, President 
. C. TAYBOR, by Nee ck. 


JULIAN PRICE, Agency Manager 
CHAS. W. GOLD, Treasurer 
































6 


THE EASTERN UNDERWRITER 


November 7, 1912. 








PITTSBURGH OBTAINS HONOR 


DINNER. 





TWELFTH INAUGURAL 





Life Underwriters Association To En- 
tertain National President Silis 
and Other Notables. 





Saturday evening has been chosen for 
the Twelfth Inaugural Dinner of the 
Pittsburgh Life Underwriters Associa- 
tion, this meeting being the “opening 
gun” of the administration of Neil D. 
Sills, newly elected president of the Na- 
tional Association of Life Underwrit- 
ers 

Incidentally the committee in charge 
of the meeting, consisting of Graham C. 
Wells, W. H. Furey, J. M. Kistler, F. C. 
Pierson, A. E. Patterson, C. W. Scovel 
and J. C, Biggerts have secured for the 
occasion an array of talent that would 
be hard to beat. 

In addition to President Sills, there 
will be present the following of the Na- 
tional Association: 

H. R. Lewis, vice-president, Roches- 
ter; John A. Tory, vice-president, To- 
Bolling Sibley, secretary, Mem- 
phis; Everett M. Ensign, corresponding 
secretary, New York; M. W. Mack, 
chairmen executive committee, Cincin- 
nati; members of executive council: 
Henry J. Powell, Louisville; Earnest J. 
Clark, Baltimore; Charles Jerome Ed- 
wards, New York. 

In addition to the above there will be 
present, Warren M. Horner, Minne- 
apolis; Jules Girardin, Chicago; L. L. 
Hopkins, New York; and Hon. T. C. 
Thompson, Chattanooga, who, with Ed- 
ward A. Woods, of Pittsburgh, comprise 
the newly created Publicity Committee 
of the national body, recently appointed 
at Memphis. 

Also John Dolph, former National 
President, Washington, C. V. Dykeman, 
former president New York association; 
and National committeemen—William 
G. Carroll, Philadelphia; O. S. Boda, De- 
troit; and J. M. Dickey, Erie. 

George H. Gaston, vice-president of 
the Metropolitan Life will also be 
among the speakers, 





TUPPER FOR MANAGER. 





Former Head of Niagara Life Elected 
Vice-President of Universal Life 
of Cleveland. 





Wilbur S. 
pointed vice-president and 
manager of the Universal Life of Cleve- 
land and the Pioneer Life of Kansas 
City. The Universal Life is an Ohio 
corporation, with an authorized capital 
of one million dollars, chartered to 
conduct a general life and disability in- 
surance business. It has included in 
its scope of operations, the acquisition, 
by purchase or otherwise, of other life 
insurance companies, and has secured 
control of the Pioneer Life. This com- 
pany has a capital and surplus of $172,- 
000 and about $2,000,000 of insurance 
in force. It is chartered to do. both 


Tupper, has been ap- 
zeneral 


a life and disbility business. The. 


former officers of this company have 
resigned and its headquarters have 
been brought to the home office of the 
Universal Life. Swetland Building, 
Cleveland, at which place it will be 
operated henceforth. Superintendent 
of Insurance Blake of Missouri has 
given the company a good bill of 
health. 

Upon Mr. Tupp?r will devolve the 
general management of the Universal 
Life, the Pioneer Life and the sub- 
sidiary companies, as they are ac- 
quired. Mr. Tupper’s past experience 
and qualifications are such, that he is 
amply capable of hand'ing the import- 
ant functions of his new position. He 
organized the Conservative Life Insur- 
ance Company, at Los Angeles, in 1900 
and achieved a remarkable record, cov- 
ering a period of five yeers, when his 
directorate secured ccntrol of the 
Pacific Mutual Life, amalgamating the 


two organizations, of which Mr. Tup- | 


per became president. 

Mr. Tupper’s next venture was the 
Bankers Life of New York city, which 
he re-organized and took to Buffalo 
the first of this year, changing its 
name to the of the Niagara Life Insur- 
ance Company. With entirely new 
plans and confronted by the strict 


laws of New York Stat», in a short | 


period of seven months he brought 
this company to better than a $209,900 
monthly production, and an increasing 
surplus, at a field cost of 41 per cent. 
Mr. Tupper’s aptitude in devising pol- 
icy plans and forming field methods 
are largely responsible for the success 
of the companies with which he has 
been associated. He is a champion of 
combination policies—policies that com- 
bine, life, health and accident in one 
form and is also the author of several 
actuarial compilations. 

The Universal Life and its sub-sidi- 
aries have a representative directorate 
and list of stockholders. Grant W. 
Deming, a prominent real estate oper- 
ator at Cleveland, is president. J. A. 
Stevenson, secretary, has been in the 
life insurance business over twenty 
years, most of which was spent with 
the Northwestern Mutual. New policy 
forms and plans of the company will 
be announced shortly, by Vice-presi- 
dent Tupper. 





CHARGE BIG PROMOTION EXPENSE. | 





Petition for Receiver Filed for Cosmo- 
politan Life of Atlanta—Heavy 
Commissions for Flotation. 





In the petiticn for a receiver for the 
Cosmopolitan Life Insurance Company 
of Atlanta, capitalized at $1,000,000, 
begun before Judge George L. Bell in 
the Superior Court, charges were 
brought by Dan G. Sudderth of Atlanta 
and Dr. A. Griffin of Valdosta, who peti- 
tion on behalf of themselves and other 
stockholders and creditors of the com- 
pany, that the company, which pro- 
cured a charter in July, 1910, had been 
illegally organized, that the promoters 
and officials were given their stock for 
the use of their names, and that con- 
tract had been entered into with Joel 
F. Armistead by which he was to re 
ceive enormous commissions, and that 
the continuance of the company under 
its present methods of business would 
be ruinous to the company, its stock- 
holders and policyholders. 

The petition was filed before Judge 
Bell and claims that the petitioners 
were induced by fraudulent means to 
purchase stock and that Joel F. Armi- 
stead was to be paid fees and commis- 
sions aggregating $750,000 for the pro- 
motion of the “alleged company of the 
capital of $1,000,000.” Under the char- 
ter which was asked for the company 
was to have a capital of $1,000,090 and 
a surplus of like amount. 

In brief, the charges against the com- 
pany are that in January, 1912, when 
the two years given them to organize 
had about expired, that they had dis- 
posed of only about half of their stock 
and that Armistead, who was the chief 
promoter, sold blocks of $10,000 worth 
of stock to men on small salaries tak- 
ing their unsecured notes, and that he 
took the remaining 4,665% shares of 
stock himself, giving his promissory 
notes for $933,100 and that Armistead 
was a nian who had no property to se- 
cure his notes, which were unindorsed. 

That immediately after securing 
their charter the defendants entered 
into two contracts with Armistead, by 
the first of which it was provided that 
out of every share of stock sold by 
him Armistead was to pay the treas- 
ury of the company $125 and keep $75 
for himself as a commission. That by 
the other contract on all ordinary 
forms of policies Armistead was to get 
90 per cent. of all first year’s pre- 
miums; 15 per cent. of all second 
year’s premiums and 7% per cent. of 
all third year’s premiums as long as he 
should live and that for twenty-five 
years after his death this was to be 
paid to his wife, or in the event of her 





AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 








Policies, including: 


TERM POLICIES 


ANNUITIES, ETC. 


Aetna Life Agents have the advantage of being able 
to offer their prospects both Participating and Non- 
Participating Policies under the Life and Endowment 
forms, and, besides, a wide range of Non-Participating 


PARTNERSHIP POLICIES 
MONTHLY INCOME POLICIES 


PROGRESSIVE 20-PAYMENT LIFE POLICIES 








| For a satisfactory opportunity to sell these policies, address 





FRANK BUSHNELL, Agency Secretary, Hartford, Conn. 
or T. B. MERRILL, Sup’t of Agencies 


1005 Insurance Exchange, Chicago 








death to his estate. This was to be 
his commissions for organizing agen- , 


cies, although the company was to pay 
all advertising expenses and medical 
fees. That the defendants who organ- 
ized the company put ro money in it 
at all, but were given stock by Armi- 
stead ‘for the use of their names in 
amounts of from $5,000 to $19,090 each. 





EQUITABLE MAY INSURE POLICE. 





Offers Rate of $18.12 Per $1,000 Per 
Annum on Force Numbering 
1,742. 


The Equitable Life Assurance Society 


has submitted a proposition to insure | 


the lives of the entire membership of 
the Police Department in a group. The 
census of the Police Department shows 
1,742 lives and the rate offered by 
Arthur S. Glaser, special representative 
of the Society, is $18.12 a thousand. 
The insurance is on the mutual plan 
and at the end of each year, it is ex- 
pected, there will be a dividend on 
the rate, which will reduce the payments 
to some extent. The rate is much 
lower than the members could purchase 
as individuals. The proposition is 
awaiting the action of the Board of 
Police Commissioners. It was sub- 
mitted to Chief Young. Negotiations 
by the New York Life Insurance Com- 
pany to insure the police under the 
group system -were on some time ago, 
but were dropped. 





UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 





— 





Home Life’s 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 











THE 
DUPLEX IDEA 


Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 


Tne Only Company Which Has It Is 


THE RELIANCE LIFE INSURANCE CO. 


OF PITTSBURGH 
WRITE FOR INFORMATION. 
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NOT WEALTHY, BUT BANKRUPT 


WOULD PAY McCARREN’S DEBTS. 








Careful Handling of Assets Nets Only 
Fifty Per Cent.. of Aggregate 
Liabilities. 





Again the old story of wealth disap- 
pearing with death receives emphasis 
in the case of the settling of the es3- 
cate of the late Senator Patrick H. Mc- 
Carren. While living he was supposed 
to be a man of considerable wealth and 
yet, according to papers filed with Sur- 
rogate Ketcham of Brooklyn during 
the past week, he was practically bank- 
rupt. He owed debts, which have been 
admitted by the executors, amounting 
to $237,000. Had an attempt been 
made to settle up the estates imme- 
diately following Senator McCarren’s 
death, it would have been impossible, 
it is said, to have paid more than 10 
per cent. to the creditors, but by a 
careful nursing of the funds and se- 
curities it is hoped to pay 50 per cent. 
of the admitted claims, 

In addition disallowed claims 
amounted to $39,009 and other claims 
in litigation aggregate $35),000. 

A Sure Estate. 

Such is the fate of the estate “Pat” 
McCarren built for himself—$129,000 
less than nothing. In other words the 
“estate” disappears with death. 

How different it would have been 
had a portion of the income of the de- 
ceased been invested in life insurance? 
Two results could have been obtained. 
First, the maximum estate could have 
been established with the payment of 
the first premium. Second, it would 
have been wortb 100 cents on the dol- 
lar in case of death. It would not 
have been 1) per cent.; nor 50 per 
cent. It would have been as solid as a 
government bond. 

Man’s Limitations. 

The good book says’ “Know thy- 
self.” How many do? One’s limita- 
tions, in a measure, are uncertain. 
There is need for possessing a sus- 
taining force to guard against possible 
adversities, and yet it is suprising how 
many men supposed to enjoy substan- 
tial incomes overlook this feature 
greatly to the detriment of their es- 
tates. 

Subscribers to The Eastern Under- 
writer will recall the comprehensive ar- 
ticle published from the pen of Edward 
A. Woods one of the foremost life in- 
surance men, on the great need for life 
insurance by rich men. The newspa- 
pers give almost daily proof of the 
correctness of Mr. Woods’ conclusions 
Life agents need no better argument 
than ability to show the desparate con- 
dition of estates of so-callei wealthy 
individuals, when the builder thereof 
has passed away. 





SECRET OF INDUSTRIAL SUCCESS. 





it Lies In the Straight Canvass Says a 
Successful Man— Regularity and 
Method Necessary. 





Success in industrial insurance lies 
in the straight canvass, says M. Spiegel, 
superintendent of agencies for the 
National Assurance. “The one simple 
requisite to success in industrial in- 
surance is in these two words— 
straight canvass,” says Mr. Spiegel, 
“Do you like to do it? Do you find any 
pleasure in it? If not, it is safe to say 
you don’t do enough of it. No one will 
find it interesting if it is followed only 
as a casual filling in of an hour now 
and a little while at some other time 
when out with your superintendent or 
fellow agent whom you follow after 
more out of a dispcsition to be in com- 
pany with some one than to do some- 
thing. 

“Straight canvassing must be fol- 
lowed with regularity and along a well- 
defined method to be interesting, but, 
when done in this way, nothing is more 
inspiring or more interesting. 

“A straight canvass is making in- 
surance men by the hundreds, building 
and developing men in the proper 
channels of thought and creating aspir- 





ations unknown to those whose main 
efforts are resting upon the idea that 
a larger acquaintance, or helpers here 
and there, will supply a_ sufficient 
quantity of new business to make a 
record. 

“If you think it a waste of time to 
canvass, try it for once and see. Not 
for one hour or a day, but for a week, 
a month, and with snap in a respectable 
neighborhood. Follow up your pros- 
pects immediately and with energy. 
You will be surprised with the results. 
No insurance man but the straight 
canvasser can have the slightest con- 
ception of the number of people likely 
to insure in a given block, or on a 
street, until a thorough canvass of 
every house is made. Then, and not 
till then, will the possibilities of a 
straight canvass be seen in its true 
light. 

“Then the all-importanac? of—yea, the 
positive necessity, of a continuous, 
everlasting and never-ending plan of 
straight canvassing for prospects, from 
‘which you may always depend for your 
base of operation in our wonderful 
business, will reveal itself. 

“This igs the source, the storehouse 
and the treasure of our profession, but 
for which discouragement would follow 
disappointment and the end would be 
failure to many who have become mas- 
ters in the method of a straight house- 
to-house canvass and thereby mounted 
the ladder of success and proven the 
wisdom of planning and systematically 
following out the simple requisite to 
success in industrial insurance —a 
straight canvass.” 





JOHN T. BAXTER, PRESIDENT. 





Succeeds L. K. Thompson As President 
of Northwestern National of 
Minneapolis. 





Leonard K. Thompson, president of 
the Northwestern National Life of 
Minneapolis since its reorganization 
seven years ago, has resigned. 
T. Baxter, until now vice-president and 
counsel, takes his place. 

The directors adopted resolutions 
commending Mr. Thompson for his ser- 
vices and expressing appreciation of the 
progress of the company under his 
leadership. It was decided not to name 
a vice-president until] a later date, but 
E. W. Decker was elected a director. 
Mr. Decker had been a director of the 
company until a year ago. 

When Mr. Thompson took charge 
of the Northwestern National it was 
bordering on insolvency. In speaking 
of his administration, Mr. Decker says: 

“The success of the company is 
largely due to Mr. Thompson’s efforts. 
He has been indefatigable in his efforts, 
but his health has not been of the best 
of late.” 

When Mr. Decker, who is president 
of the Northwestern National Bank, re- 
signed from the board, J. A. Latta, vice- 
president of the bank, took his place on 
the board. With the return of Mr. 
Decker, however, Mr. Latta does not 
leave the board. The directors are: 
Francis A. Chamberlain, president of 
the Security National Bank; C. T. Jaf- 
fray and A. A. Crane of the First 
National Bank; T. B. Janney, president 
of the Farmers and Mechanics Savings 
Bank; B. F. Nelson and E. L. Carpenter. 

The State Insurance Department has 
just completed an examination of the 
company. The report, it is said, will 
show that the company is in the best 
financial condition in its history. This 
is confirmed by the members of the 
board of directors and by Mr. Baxter. 





Intensive Cultivation. 





J. Friedlander of the New York city 
agency of the Mutual Benefit Life se- 
cured 27 applications for $41,900 insur- 
ance on the lives of 14 persons con- 
nected with a large New York automo- 
bile company. That “business begets 
business” is shown by a record of the 
policyholders referred to. One has ap- 


John | 





plied for insurance on six occasions, 
one on four occasions, one on three 
and three persons on two occasions. 
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Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, 

equitable 





MASS. 





with a safe, 
contract 


FINANCIAL STATEMENT 
Assets Jan, 1,1912..... $58,440,118.63 


53,858,811.65 
4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Walden, Asst. Secretary 


EDWARD W. ALLEN, Siennene 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


ona | H. STRAUSS, General Agent 
Fifth Avenue, New York 








BERKSHIR 
LIFE 


e | Liberal Contracts to Productive Agents 


If unattached and interested, kindly 


give 
‘sts ite experi- 


W. D. WYMAN, President 


INSURANCE us your name, age, address, 

COMPANY, a = furnish = per. "and be nor S1- 
“ : ion for an agency, if in authorized territory, 

Pittsfield, will be submitted. 

Mass. 





W.S. WELD, Superintendent of Agencies 








Insurance in Force 
Over $14,000,000 


Increase in Surplus in 
Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live managers 


who can produce the business 


Write the Home Office at Once 








RESERVE LOAN LIFE INSURANCE CO. 


Assets $2,127,667.58 - - 


For Territory Address 


Indianapolis, Ind. 


Liabilities $1,891,363.65 


Surplus to Policyholders $236,303.93 











HOME OFFICE, ATLANTA, GEORGIA 
WILMER L. MOORE, President 


FRANK ORME, Sec’y and Treas. ROBT. F. MOORE, Agency Sec’y. 











of New York City, 
Insurance 
of Alabama. 


Life 


HE Officers of the Company must be com 


plimented for their administration, which is 
without reproach, and for the earnest desire 
they have ever displayed. to conserve the 
interests of the policy-holders.”’ 


Excerpt from the report of Mr. John F. Roache 


official actuary for the 


Department of the State 
THIS COMPANY CLAIMS SUPPORT 


AND ENDORSEMENT OF THE PUB- 
LIC UPON ITS RECORD. 


The Southern States 
Insurance (Co. 


OF ALABAISIA 
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HINTS TO BUSINESS GETTERS 





“Your volume of busi- 
ness may be _  in- 
creased,” says W. J. 
Lake, general agent 
of the Missouri State 
Life at Chicago, “by the taking of notes, 
both by the agent and general agent, not 
by the home office. Credit business is at- 
tractive to many buyers, therefore you 
will close more business and close it 
more quickly if you extend credit when 
it is necessary. Of course, I am as- 
suming that you will use the necessary 
judgment to conduct a credit business, 
which will mean a small percentage of 
loss, but, as the profits are fairly good, 
the net result will be gratifying. In 
other words, write only people that can 
pay, whether it be a credit or cash 
transaction, and if you want friends, 
and business that ‘sticks,’ don’t over- 
load your prospects. 

“Another idea! To increase your 
volume of business, set your mark to 
accomplish some given result and let 
it be large enough, but not too large— 
and see to it that you accomplish what 
you set out to do. Beat your previous 
best year. 

“Have a bank account! Save your 
money! Freedom from worry is neces- 
sary, so you Will have an easy mind. 
Worry will detract from accomplishing 
best results. Therefore, ‘don’t borrow 
from Peter to pay Paul.’ Pay your 
debts as you go along and use your 
energy to advantage that you would 
otherwisé consume in ‘high financing’ 
—use this energy, I say, to create en- 
thusiasm, courage, and to keep that 
‘smiling face’ so necessary to accom- 
plish results in the life insurance busi- 
ness. 

“Another suggestion! Suppose you 
insure the secretary or treasurer of a 
lodge—a well-known man, _ perhaps. 
Get a roster of the lodge—perhaps not 
from him—visit the members, prefer- 
ably at their homes. Approach them 
with the statement that a friend of 
their’s, let’s call him Mr. Wilson, a man 
of conservative and good judgment, 
whom they no doubt admire, consid- 
ered it good business to invest some 
of his money in your proposition. You 
would like to show the plan Mr, Wilson 
has taken, etc. This will probably cre- 
ate interest. Another way is to get the 
names of the buyers and chiefs of de- 
partments of our big commercial 
houses. 

“Now, I suggest a method and system 
in canvassing. Supopse you take a 
blackboard or slate, hang it in your 
office or room, select a given number 
of prospects from your cards or memo- 
randums, write them on the slate or 
blackboard—have them before your 
eyes continually until you have seen 
them—insured them—or eliminated the 
same as N. G. for you. We will not sell 
many goods if we hide them in the 
basement, even if we forget we had 
them. We will not likely see as many 
prospects if we write them on memo- 
randums and notebooks and hide them 
away in the desk or drawer. Keep them 
on the slate until you have either in- 
sured them or discarded them.” 

* * “a 
“Cheapness reco m- 
mends it may be 
all right for some 
things, but not for 
life insurance,” says 
Vice-President Johnson of the Pacific 
Mutual Life. “The business of the old 
line, self-respecting life insurance com- 
pany is not a gamble. It is a scientific 
business based on the sure law of aver- 
age, and every policy contract must be 
faithfully met. It costs money to meet 


A Few Ways 
To Increase 
Your Business. 


“Cheapness” 
Should Not 
Recommend It. 


those contracts, and every intelligent 
man knows that it is much safer to 
enter into one of those life contracts 
with a company and through an agent 
where the full worth of same is ex- 
acted. If, therefore, you have secured 
the application along right lines, you 
have, at the same time, paved the way 
for a cash settlement. If the applicant 
is conscious of the sacredness and im- 
portance of the step he is taken, he is 
willing to make the sacrifice.’ ” 
. * * 

The possibility of the 

Many Policies sudden and entirely un- 


Paid During expected removal by 
First Year. death of the family’s 
bread-winner, which is 


always impending and yet never seems 
to impress the prospect or his family, 
is after all the one great argument in 
life insurance. In the optimism of ap- 
parent health, one can xcarcely hope to 
convince another that the inevitable 
may not be just around the corner. 
The most striking argument that can 
be presented is the number of policies 
becoming claims during their first year. 
This cannot help but impress the pros- 
pect when stress is laid on the fact 
that the assured in every case had to 
pass a rigid medical examination and 
was pronounced in sound health. Yet, 
in the short time of a few weeks or 
months, death came. 

The International Life, of St. Louis 
recently prepared statis’‘cs of the num- 
ber of policies paid in 1911 on which 
but one annual premium had been paid 
and these amounted to $25,450. Speak- 
ing of these the ccmpany says: 

“The Internaticnal Life during 1911 
paid claims, upon which it had re- 
ceived but one annual premium, 
amounting to $25,450. Twenty policies 
were represented by the total, and 
when the applications were taken 
every applicant was subjected to a 
rigid medical examination and proved 
to be in excellent health, and had as 
good a chance, as far as we could tell, 
to live out his expectancy as any other 


person upon our books. These losses 
simply show that while we may cor- 
rectly estimate human life in the ag- 


gregate, when taken individually there 


can be nothing more uncertain. These 
people were urged to insure by our 


representatives at various points, and 
in many cases, had to be pleaded with 
before taking their policies. To the 
faumily—the beneficiaries—under these 
policies, there was an actual saving in 
money of over $24,000, and yet, thanks 
to the great system of life insurance, 
no living individual was cvertaxed by 
reason of such loss.” 
* * * 
Suppose a young man thirty 





OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
field in the country. Every facility will be given to ambitious and energetic 
men. 
Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








FEDERAL LIFE 


Insurance in Force - - - - $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health Department just being inaugurated. 





Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 
If interested address A 
ISAAC MILLER HAMILTON, President 
CHICAGO 








Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 











Which years old, can comfortably 
Is afford to lay by a dollar a 
Best? week, or say $50 a year. 


For that amount per year he 
could secure from any reliable life in- 
surance company an ordinary life policy 
for about $2,000, even though he should 
elect to pay $50 a year in quarterly 
payments. 

On the other hand, if he deposited 
$50 a year in a savings bank paying as 
high as 4 per cent. interest, nearly 
twenty-four years would elapse before 
his annual deposits of $50, compounded 
at 4 per cent., would amount to $2,000. 

This means what? Simply, that for 
one payment of $50 to a life insurance 
company he would immediately secure 
protection to the amount of $2,000 for 
his wife and children, whereas he 
would have to live for nearly a quarter 
of a century, and regularly continue 
annual deposits in the savings bank, 








sylvania. 





A COOD OPENING 


_An old, well estab lished, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILAD 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


HIA, covering Eastern Penn- 


105 William St., New York City, 








FOUNDED 1868 


Of the United States of America 
ALBERT M. JOHNSON Home Office: 
President 


able contracts for the right men. 
attractive issued. 





The Emblem of Sound Insurance 


National Life Insurance Company 


National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 


Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
Our policy ontracts are the most 


Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 
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UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 








OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 


WRITE HOME OFFICE FOR AGENCY 











WILLIAM T. SMITH, SECRETARY 
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ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U,. S.A: 








Sis deseses 


BANKERS LIFE COMPANY 


DES MOINES, IOWA 
ERNEST E. CLARK, President ORGANIZED 1879 
Exceptional record during thirty-one years for 
Low Rate of Mortality Economy of Management © Prompt Payment of Claims 
Gross Assets over ~ - a ~ $18,200,000 


SIGMUND W. MEYVERFELD, General Agent 
Phone, Cortland 1399 149 Broadway, Singer Bldg., New York 
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AN you write Life Insurance — 

AN you write Accident & Health Insurance— 

AN you write Monthly Life, Accident & 

Health Insurance—if the forms of contract 
are up-to-date and issued by a progressive Company 
with the Management behind the Agent ? 
Lire, North 


If so, write the PHILADELPHIA 
American Building, to-day. 
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before his indaats outta secure the 
protection involved in the accumulation 
of $2,000. 

Which is the best investment?— 
Union Life Gazette. 
s - 7 

At one of our recent 

Value of Monday morning meet- 
Interviews. ings, I ventured this re- 

mark: “Suppose that I 
could afford to say to every agent 
under contract with me that I would 
give him the sum of one dollar for 
every earnest, enthusiastic, determined 
effort which he would make to insure 
a man into this company—What would 
be the result?” I think I see Jones and 
Robinson, and even Brown, starting 
out on a Morday morning with a great 
determination to have at least ten such 
interviews that day—perhaps fifteen— 
perhaps twenty! Remember—it’s a 
dollar an interview, and ten interviews 
would mean a ten-dollar bill! Fellows, 
you know you'd hustle—you know you’d 
work harder than you’re working to- 
day—you know you'd sell more life in- 
surance if I should make such an offer 
as that! Be honest, now—wouldn’t 
you? it’s a pretty dangerous admis- 
sion to make, but wouldn’t you? Yau 
know that there’s only one answer to 
that question, and that answer is a 
loud, enthusiastic “Yes!” Now, my 
brother, you’ve admitted it—You’ve ad- 
mitted that you’d hustle for all you’re 
worth to secure such interviews at a 
dollar per! Then, why in the name of 
conscience, won’t you and don’t you do 
it, knowing full well, as every man 
knows who has tried it hard and per- 
sistently, that ten such interviews a 
day means much more than a ten-dollar 
bill for the agent? You can’t follow 
out such a program as that without 
writing a big business—R. J. Mix. 
New York City manager of The 
Prudential. 

sss 
There is a man in 
in the world who is 
never turned down, 
wherever he chances 
to stray; he gets the glad hand in the 
populous town, or out where the farm- 
ers make hay; he’s greeted with pleas- 
ure on deserts of sand, and deep in the 
aisles of the woods; wherever he goes 
there’s the welcoming hand—he’s the 
man who delivers the goods. 

The failures of life sit around and 
complain; the gods haven’t treated 
them white; they’ve lost their umbrel- 
las whenever there’s rain; and they 
haven’t their lanterns at night; men 
tire of the failures who fill with their 
sighs the air of their own neighbor- 
hoods; there’s the man who ig greeted 
with love-lighted eyes—he’s the man 
who delivers the goods. 

One fellow is lazy, and watches the 
clock and waits for the whistle to blow; 
and has a hammer with which he will 
knock, and one tells the story of woe; 
and one, if requested to travel a mile, 
will measure the perches and roods; 
but one does his stunt with a whistle 
or smile—he’s the man who delivers 
the goods. 

One man is afraid he’ll labor too 
hard—the world isn’t yearning for 
such; and one man ig ever alert on his 
guard, lest he put in a minute too 
much; and one has a grouch or a 
temper that’s bad, and one is a crea- 
ture of moods, so it’s hey for the joy- 
ous and rollicking lad—for the man 
who delivers the goods!—Walt Mason 
in “Talking Machine World.” 


Is Never 
Turned Down. 





New York and New ) soreey Directory. 





A publication the merits of which 
have long been appreciated, is The Sur- 
veyor Insurance Directory of New York 
and New Jersey, published by A. G. 
Hall, New York city. The 1912 edition 
of the work has been issued. Uniform in 
style with previous numbers, the work 
will be welcomed by all members of the 
underwriting fraternity interested in the 
important territory it deals with. 





SBE ONLY PROSPERITY AKAD 


METROPOLITAN MEN ON TOUR. 








Kansas City Bankers Give Dinner for 
Haley Fiske and Associates—Busi- 
ness Increasing. 





That the whole country is awakening 
to a period of great prosperity is the 
opinion of Vice-President Haley Fiske, 
ot the Metropolitan Life, who is now 
oh an extensive tour of the country 
visiting the agencies of the Company. 
At a luncheon in his honor given by 
the bankers of Kansas City last week, 
Mr. Fiske declared that after his long 
journey he is very enthusiastic over the 
outlook. 

“Our business,’ he said in an inter- 
view recently, “is one of the best 
indicators 1 can refer to. We have 
about 12,000,000 industrial policies 
throughout the United States and 
Canada. These effect about 8,000,000 
workingmen. When men are out of 


work and conditions generally are bad | 
There | 
This year,| 


we are the first to feel it. 
is always a falling off. 
however, our business has been on 














the increase. We will break all previous | 


records and | consider this the best 
sign of the prosperity of the country 
that can be shown.” 

Mr. Fiske has been traveling through 


the West investigating the business of | 
his company. He is accompanied by | 


Dr. A. S. Knight, medical director; 
Walter Stabler, comptroller; W. J. Tul- 
ley, general solicitor; George B. Scott, 
assistant secretary and manager of the 
Pacific Coast head office, and James E. 
Kavanagh, manager of the Canadian 
office. 

At Kansas City last week the party 
of insurance men together with the 
foremost bankers of the city were the 
guests of Colonel Fred W. Fleming, 
secretary of the Kansas City Life at 
a luncheon at the Mid Day Club. In 
addition to those named above the fol- 
lowing were present: J. B. Reynolds, 
J. J. Swofford, H. P. Wright, G. M. 
Smith, Wood Arnold, T. J. Green, Fer- 
nando P. Neal, Dr. J. T. M. Johnston, 
John F. Downing, Judge Ralph S. Lat- 
shaw, J. B. Pollard and J. W. Perry. 

Vice-President Fiske told of the 
humanitarian work being done by the 
Metropolitan. He said that his Com- 
pany was not a commercial organiza- 
tion; that the dividends to stockholders 
were limited to 7 per cent., which easily 


| 


| 


} 
| 


could be made from capital and surplus | 


alone. Bonuses of $6,000,000 a year, he 
said, were being distributed over and 
above the contract obligation. This is 
done partly through the return of 
premiums on policies after a certain 
period and the adding to the face of 


other policies at maturity which had | 


brought down the cost of insurance. 


“Without any contract or promise,” | 
Mr. Fiske said, “we are nursing our | 


sick policyholders. Last year we paid 
for more than 1,000,000 visits made by 
nurses into such homes. In this way 
many lives have been preserved to use- 
fulness where the breadwinner might 
have been taken off.” 

He told of the campaign of education 
among its policyholders whereby hy- 
giene and sanitation are being taught 
and a determined fight on tuberculosis 
being made. 

“We have sent out 4,000,000 pam- 
phlets,” said Mr. Fiske, “teaching the 
people how to prevent tuberculosis and 
also how to stay, perhaps cure the 
disease. With illustrations they are 
shown how to build a cheap structure 
in their yards so the sick one may live 
outdoors. 

“We have in our employ about 15,000 
agents and clerks. For these we are 
building a $500,000 sanitarium on Mount 





McGreggor. Here those suffering from ' 


tuberculosis will be sent.” 


THE 


METROPOLITAN LIFE 


a 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1911 was: 


526 per day in Number of Claims Paid. 


6,432 per day in Number of Policies 
Issued and Revived. 

$1,524,268 per day in New Insurance 
Issued and Revived. 

$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 





$125,468.73 per day in Increase of 
Assets. 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN President 








J. G. WALKER, President W. L. T. ROGERSON, 2nd Vice-President 
T. WM. PEMBERTON, Ist Vice-President E. D. HARRIS, Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
Home Office - - RICHMOND, VIRGINIA 
“OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 
The PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 


tk citintacavubaemnaebes ...Decem ber 31, 1911.. $7,378,067.24 
Liabilities. .. 5 amaesceatente pocember ti. 1011 inéhebusbiae 5,975,285.33 
Capital and Surplus. ‘ DOCOTDOT DL, RRBs cove cccccesccce _1.403,681.91 
Insurance in Foree.......... December 31° 1911 : 78,490,874.00 


Total Payments et Policyholders since Organization.. 11,859,251.74 
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LTD 
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LIFE sig ny ne COMPANY 


BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
—682 TO 
W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin 8t., Boston 

WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 

The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 











The Western and Southern Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY SIX-YEAR PERIODS 


ASSETS INCOME 
Dec. 31, 1893 $ 139,826 1888—1893 
31,1899 717 1894—1899 
31,1905 1,824,295 1900—1905 





c. 31, 1911... 6,122,365 1906—1911 


INSURANCE IN FORCE POLICIES ISSUED 
$ 3,691,843 1888—1893 158,997 
10,881,961 1894—1899 
31,739 266 1900-—1905 608,022 
: 1906—1911 740,046 
AGENTS WANTED in the prine nines cities of Ohio, Kentucky, Indiana, 

West Va. and Western Pennsylvania 














1850 1912 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure fo r themselves, in addition to first year’s com- 
mission, a renewal interest insuring an income for the future. Addre as the Company at its Home 


Office, No. 277 Broadway, New York City. 
JOHN P. MUNN, M. D., President 
FINANCE (CLARENCE H. KELSEY, Pres. Tithe Guarantee and Trust Co. 
COMMITTEE l WILLUM H. PORTER, Banker EDWARD TOWNSEND, Pres. lmperters and Traders Nat. Bank 
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uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 





THAT OLD FALLACY AGAIN. 





William C. Freeman, of the New 
York Evening Mail, who has acquired 
a national reputation as an advertising 
expert, addressed the Life Under- 
writers Association of New York the 
other day on advertising as applied to 
life insurance. In the course of his re- 
marks it became evident that Mr. Free- 
man believed the life insurance com- 
panies always welcomed lapsed pol- 
icies. If Mr. Freeman had planned to 
give a striking demonstration of the 
necessity for an adequate campaign of 
publicity, he could not have done bet- 
ter than make the statement that a 
life insurance company welcomes 
lapses. 

Is it possible that a man of the ex- 
perience and activity of Mr. Freeman, 
carrying as he admits several life in- 
surance policies, can in this day be- 
lieve that lapses are beneficial to the 
company? The question is entirely 
rhetorical, for Mr. Freeman has dem- 
onstrated that an intelligent man can 
still believe this fallacy in spite of all 
that the companies have done and are 
doing to prevent lapses. Every com- 
pany’s agency organization has at one 
time or another had pounded into it 
the slogan: “The Business that Pays, 
is the Business that Stays.” Every 
agent knows that a lapsed policy is the 
most unwelcome thing in a life insur- 
ance office. 





PUNISH CRIMINALS—STOP FRAUD. 





In a letter to The Eastern Under- 
writer, Wilmer L. Moore, president of 
the Southern States Life (one of the 
companies interested in the Fenn case) 
commends the editorial in our issue of 
31 ult. in which the above case was 
discussed, stating that it could with 
advantage be reproduced by every com- 
pany in the United States. 

Mr. Moore contends, and rightly so, 
that there should be no laxity in met- 
ing out punishment to those who at- 
tempt to swindle life insurance com- 
panies and others who perjure them- 
selves to aid in the effort. In the 
Fenn case, two men swore they saw 


Fenn fall out of the boat and drown, 








which of course was false and it is 
the intention of the Southern States 
Life to try and obtain punishment for 
al] implicated in the case. President 
Moore says that his company will serve 
notice that “we will not compromise 
with any attempt to defraud.” 

He refers to a somewhat similar case 
in which the perpetrators were allowed 
to “get away” with their offense. This 
should not be as it gives encourage- 
ment to others to repeat the crime. 

Mr. Moore’s letter is reproduced here- 
with: 

The editorial appearing in your issue 
of the 3lst, relative to the Fenn case, 
was a timely one, and at the same time, 
was an editorial which every company 
in the United States can use to ad- 
vantage in reproducing in their litera- 
ture. Insurance companies in many 
instances, do not properly protect 
themselves, and that of course means 
their policyholders, against frauds and 
attempts at fraud. 

1 have in mind a disappearance case 
in Alabama, in which our Company 
was interested, together with four or 
five of the larger and older companies. 
The locating of the policyholder was 
left to an Eastern company. At con- 
siderable expense the man was found. 
Recently I wrote to the Solicitor of the 
County in which he lived, asking what 
steps had been taken to bring the 
guilty parties to justice. He replied 
that the negro, who made an affidavit 
that he saw the insured drowned, was 
indicted for killing a domestic animal 
(he drove a horse deliberately off a 
ferry into the river, and the body of 
the horse was found with the buggy 
attached). The white man was allowed 
to go free, and the negro paid his small 
fine and was allowed to go unmolested. 
lf this negro had been indicted for 
perjury, he would unquestionably have 
involved the white man. The white 
man would have gone to the peniten- 
tiary. The insurance companies did not 
prosecute the case, and showed no 
further interest after locating the man, 
hence the world is put on notice that 
policyholders would be allowed to at- 
tempt to swindle the Company by dis- 
appearing, and nothing be done. 

Now in this Fenn case, we are going 
to act differently. Two men swore they 
saw Fenn fall out of the boat and 
drown. These two men are going to 
b indicted by us, and prosecuted. Any 
one else connected with the case, who 
may be implicated, no matter how high 
they stand, will be prosecuted. The 
Southern States Life is going to put the 
world on notice that we will not com- 
promise with any attempt to defraud. 





AETNA ACCIDENT CHANGES. 





James M. Redmond Made Superintend- 
ent at Brooklyn—B. E. Emory and 
M. A. Jameson Appointed. 





The Aetna Accident and Liability 
Co. has made _ several changes, 
strengthening its staff in the Metropol- 
itan district. James M. Redmond, re- 
cently general agent for the Empire 
State Surety at Chicago and formerly 
with the American Surety, has been 
made superintendent of the fidelity 
and surety department at Brooklyn. 

Burton E. Emory, investigator in 
Ohio for the Aetna Life, has been ap- 
pointed superintendent of the New 
York claim department and M. A. 
Jameson, formerly superintendent of 
the court bond department of the Em- 
pire State Surety, has been placed in 
charge of the fidelity and surety de- 
partment of the Jersey City office. 





Licensed in West Virginia. 





Authority to operate in West Vir- 
ginia has been granted the Union Cas- 
ualty Insurance Company of Philadel- 
phia. 


FOR FURTHER LEGISLATION 


VIEWS OF WEST VA. OFFICIAL. 








Would Regulate Promotions—Prohibit 
Rebating and Generally Enlarge 
Powers of Insurance Dep’t. 





Auditor J. S. Darst, of West Virginia, 
advocates additional legislation for the 
Insurance Department cf his State in 
order that the general welfare of prop- 
erty-owners and legitimate insurance 
companies and agents may be more 
effectively conserved. The suggested 
legislation and the need for its enact- 
ment is thus set forth by Mr. Darst: 
Supervision Over Companies in Pro- 

cess of Organization. 

Our present law provides for the ex- 
amination of an insurance company 
only after it has applied for a license 
to do an insuranc? business. 

The Insurance Commissioner has no 
authority whatever over a company in 
the interval between the granting of 
the charter and its application for li- 
cense. In this interval many promis- 
ing companies have been ruined and 
hundreds of purchasers of stock have 
lost the greater part of their invest- 
ment, due largely to the activities of 
professional promoters who take up the 
organization of insurance companies 
on account of the opportunity it gives 
them for leot without any thought of 
the future welfare of the company or 
its stockholders. The receipts for sale 
of stock are dissipated in excessive 
commissions and large salaries so that 
after the stock is sold there is nothing 
left to start the company. 

No company can be successful in 
these days of extreme competition if 
the organization expenses are high. 
Every dollar is needed in the business. 
Even with no organization expenses a 
comparatively small number of new 
companies are successful. Organiza- 
tion expenses should be limited to 10 
per cent. of par value of capital stock 
sold. 

In the organization of new compa- 
nies deception is often resorted to in 
order to sell the stock. The advertis- 
ing literature dilates upon the enor- 
mous dividends being paid by other 
companies, and often succeed in induc- 
ing the unwary by their glowing pic- 
tures of profit to become purchasers. 
Too often the painful savings result- 
ing from years of toil are swept away 
in these ventures. 

A glance at the experience of new 
companies is sufficient to show how 
fallacious is the claim of great profit. 
It is the rare exception for a company 
tc begin paying dividends within five 
years, and even then they are disap- 
pointingly small. And for every com- 
reaches a dividend paying 


pany that 
basis there are many who are forced 
to abandon their business at a great 


luss to the stockholders. 

It is for these reasons that I am in 
fevor of a law giving the Insurance 
Commissioner the right to supervise 
all companies and organizations of an 
insurance nature during the process of 
organization. 

Power Over Stock Salesmen. 

We have no law regulating stock 
salesmen. They are free to some into 
this State and sell stock without any 
supervision whatever. The natural re- 
sult is that a great deal of worthless 
stock has been placed in this State by 
the use of every conceivable kind of 
fiaud and misrepresentation. Thou- 
sands of dollars are yearly contributed 
in this way to swindlers. 

I believe that every person desiring 
to sell insurance stock or anything of 
that general nature, regardless of 
name, should be required by law to apply 
for a license to the Insurance Commis- 
sioner and that the Insurance Com- 
missioner should have the right to 
withhold such license until furnished 
with satisfactory proof of the worth 
of the stock as well as the character 


(Continued on page 14.) 





OF PERSONAL INTEREST 











In speaking of the new actuary of 
the State Life, Charles H. Beckett, 
President Stone of Purdue University 
says: 

“Professor Charles H. Beckett, of the 
department of mathematics of Purdue 
University, has been elected actuary of 
the State Life Insurance Company of 
Indianapolis and will within a short 
time relinquish his duties at the uni- 
versity to take up his new work. The 
appointment is a flattering one to Pro- 
fessor Beckett and is in recognition of 
his known reputation in actuarial cir- 
cles. 

“Professor Beckett has been a mem- 
ber of the Purdue faculty for ten years. 
He is a graduate of Cornell University 
and has for a number of years made a 
special mathematical study of actu- 
arial problems. His services have fre- 
quently been called into account in this 
connection with many prominent life 
insurance companies. 

“He is a popular member of the fac- 
ulty and both he and his wife are 
greatly liked in faculty and social cir- 
cles of the city. Their going will be 
greatly regretted by all their friends.” 





Every little while we see some new 
evidence of the humanitarian element 
in corporations and the fair play spirit 
iz business. The life insurance com- 
panies have been foremost in creating 
that feeling of fellowship and mutual 
interest between themselves and their 
policyholders. A_ pretty instance of 
this is shown by the Equitable Life. 
Every letter that goes out to a policy- 
holder is accompanied by a card bear- 
ing the following message signed by 
President W. A. Day: 

“Your Society, which exists solely 
for the advantage and protection of its 
members and the conservation of 
buman comfort and happiness, appre- 
ciates your confidence and support, and 
the opportunity you have given it to 
serve you. 

“If we can increase the service 
covered by the protection furnished by 
your insurance, or can give you any 
desired information regarding your 
policy or the Society, please let us hear 
from you.” 

Haley Fiske, vice-president of the 
Metropolitan Life when “swinging” 
through the country does not employ 
the brass band methods of the modern 
politician, but his visits to the various 
large center leaves an impression that 
will last longer and prove more bene- 
ficial. In Kansas City the other day he 
spoke of the great progress made in 
the West+—having passed what is gen- 
erally termed the development stage— 
the country now being ready for large 
permament investments. This means, 
he said, that the West is ready for 
more life insurance. The time is past 
when the life insurance agent is 
classed with the lightning rod man and 
other fakers. The Western field is 
ripe for life insurance and the agent 
is met as is anyone else who has some- 
thing to sell that people need and 
want. 





Guests of E. B, Quackenbush. 





One hundred or more prominent 
insurance brokers of the Metropolis 
will be the guests of Edwin B. Quack- 
enbush, general agent at this city for 
the Ocean Accident & Guarantee Cor- 
poration, at a dinner to be given at 
the Underwriters Club on the 9th inst. 

Mr. Quackenbush is a_ thoroughly 
progressive underwriter and is con- 
stantly supplying eviderce of the fact. 





Transfers to Philadelphia Underwriters. 





Western Pennsylvania will be covered 
in future for the Philadelphia by Paul 
C. Haid, recently in the same field for 
the Girard Fire. 
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FIRE INSURANCE DEPARTMENT _ 





NOW READY FOR BUSINESS. 





First National Fire of Washington 
Preparing to Erter Many States 
—Makes Fine Showing. 





Washington, D. C., Nov. 6. (Special) 
—The Insurance Department of the Dis- 
trict of Columbia issued a license to- 
day to the First National Fire Insurance 
Company of the United States whose 
home office is in Washington, D. C, The 


result of the examination shows a paid- 
wp cash capital of two hundred and fifty 
thousand and a net surplus of four hun- 
dred and five thousand. The balance of 
the First National’s two million to be 
equally divided between capital and 
surplus is expected to be fully subscrib- 
ed and paid in by December 31. When 
the First National last March advertised 
its intention to organize it stated that 
the expenses of organization would not 
exceed twenty per cent. These expenses 
were kept down to twelve per cent. and 
in this respect the organizers of the 
First National have achieved a unique 
position among newly organized com- 
panies, in addition to this, directors who 
are among the most prominent men of 
the National capital have been able by 
investments of the company’s funds to 
make a profit of about a quarter of a 
million dollars, thus entirely eliminating 
the organization expense and making 
the company’s shares worth more than 
they sold for before the Company com- 
meices the actua! operaticn of under- 
writirg. The First National expects to 
immediately enter the astern and Mid- 
dle West States and the first of January 
to enter most of the other States. 





SOLE AGENCY REPRESENTATION. 





Connecticut Association Re-Affirms its 
Position in Matter—Other Resolu- 
tions Adopted. 





That a generally satisfactory condition 
of affairs exists among local agents in 
the Nutmeg State, was the substance 
of the address made by President 
Philip L. Halzer at the annual gather- 
ing of the Connecticut Association of 
Local Fire Insurance Agents held at 
Bridgeport, a short time ago. 

The gathering, which was well at- 
tended, reaffirmed its position favoring 
sole agency representation, and adopted 
resolutions upon other’ important 
questions. 

The resolutions adopted in 
entirety are presented herewith: 

Resolved, That in order to bring the 
benefits of our State Association more 
clearly before the agents, who are not 
members, we recommend that some 
members of our executive committee 
or other officer of this association be 
requested by our members to visit the 
several local boards and advise them 
of the work that is being performed 
by this Association, and the advantages 
to be gained by having a more universal 
co-operation of the individual agent. 

Resolved, That the Connecticut Asso- 
ciation of Local Fire Insurance Agents 
place itself upon record as being op- 
posed to the practice of an agent in 
one locality writing insurance in the 
territory of an agent in another locality, 
and that the members of this Associa- 
tion continue to use their efforts to 
discourage this practice. 

Resolved, That we recommend that 
the members of the Association, mem- 
bers of the several local boards, con- 
tinue to use the good offices of the 
State grievance committee in the settle- 
ment of local difficulties. 

Resolved, That we recommend the 
desirability of reaching sole agency 
representation as soon as possible. We 
believe that all underwriters’ agencies, 
or so-called annexes, are a hindrance to 
this reform. We point out to all agents 
in the development of the insurance 
business that they can discourage com- 
panies that maintain multiple agencies 
or annexes by asking special efforts 


their 


for companies which are loyal to the 
sole agency principle. 


| 
Resolved, That in the case of the 


transfer of an agency with balances 
unpaid and long overdue, the expira- 
tions should be sold to the highest 
bidder, the debt discharged, the balance 
if any given to the old agent and the 
expirations in the hands of the buyer 
respected. 

Recognizing the National movement 
and action already taken by neighbor- 
ing States for the establishment of a 
day for special exercises and instruction 
in our public schools and elsewhere 
on the subject of fire prevention, 

Be it resolved, That this Association 
edvocates the establishment in Con- 
necticut of a Fire Prevention Day and 
that individual members of the Asso- 
ciation be urged to do all in their power 
tc promote the success of such a day 
in this locality and we recommend the 
date of October 9 as the date already 
selected by many cities. 

Resolved, That our members use their 
best efforts for the adoption by their 
several local boards of rules prohibiting 
a board member from accepting the 
agency of a company already repre- 
sented or the appointment of a new 
underwriters’ agency. 

We respectfully call the attention of 
the legislative committee to the reso- 
lutions adopted at the mid-summer 
meeting of this Association favoring 
the adoption by the incoming legisla- 
ture of an anti-rebate bill and an act 
concerning agents’ qualifications. 

Resolved, That the thanks of this 
Association be extended to John J. 
Fisher and his associates on the com- 
mittee for the excellent arrangements 
for this meeting. 

Resolved, That this Association ex- 
press its thanks and appreciation for 
the faithful and able manner in which 
the secretary, W. H. Heald, has con- 
ducted the affairs of his office. 

Officers of the Association for the 
new year were chosen as follows: 
President, Dale D. Butler, Middletown; 
vice-presidents, Edward D. Keneen, 
Shelton; John J. Fisher, Bridgeport; 
Frederick F. Small, Hartford; secretary- 
treasurer, William H. Heald, Stafford 
Springs. 





TROY, NEW YORK. 


Numerous Agency Changes Have 
Occurred in the City of 
Late. 





Local agency changes have been un- 
usually numerous in Troy, N. Y., re- 
cently, some of the more prominent be- 
ing here reported: 

The National of Hartfcrd retired 
from the Knox and Mead Company go 
ing to the office of Geer and Company. 
In order to take care of the new comer 
the latter agency resigned the repre- 
sentation of five smaller companies. 

Donnelly and O’Connell succeed the 
Troy Insurance Agency as representa- 
tives of the Philaielphia Underwriters, 
a change that excites considerable 
speculation in view of the long asso- 
ciation of the organization with the 
latter named agency. 

Donnelly & O’Connel!’s office has 
been further strengthened by the ac- 
cession of the County Fire of Philadel- 
phia, transferred from Breese & Rous- 
seau. 

An additional agency of the Phoenix 
of Hartford has been palced with the 
Knox & Mead Company. 

At present it is understood both the 
London & Lancashire and the Sun of 
London are without agencies in the 
city, though appointments for both 
companies are expected shortly. 





Loving Cup for S. A. Reed. 





S. Albert Reed, retiring manager of 
the Suburban Fire Insurance Exchange 
was presented with a loving cup at a 
luncheon given in his honor last week 
by officers and members of the ex- 
change. 
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Home Office 
80 Maiden Lane, New-York 


CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
That company is certain 
to be the Continental. 


‘ HENRY EVANS, President 
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Western Office 
332 South La Salle St., Chicago 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office 
80 Maiden Lane, New York 
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HENRY EVANS, President 


Western Office 
137 South La Salle St., Chicago 
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issued today. 


Home Office 
80 Maiden Lane, New York 
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OF NEW YORK 


Backed by almost 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 


Gross Combined Assets........ $39,910,002 
Policyholders’ Surplus.......... $22,727,588 
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UNIFORM DWELLING SCHEDULE. 





Suggestions Made Growing Out of Pro- 
posed Conference on Subject 
in Chicago. 





It had been suggested to hold a con- 
ference in Chicago this month to 
formulate a uniform schedule for the 
rating of dwellings and many sug- 
gestions are being made on the subject. 
One suggestion by an experienced rater 
is that the usual system of formulating 
a charge be reversed. Instead of be- 
ginning with the standard and ideal 
risk and adding charges for defects, he 
proposes that the comparison take a 
higher rated risk as the standard and 
give credit for improvements. 

The theory is that this schedule must 
be handled and applied by local agents 
and brokers. They would not be apt 
to discover all the defects that should 
be taken into consideration, because of 
their desire to get as low a rate as 


possible for their customer, while if the 
high rated risk were taken as a 
standard and credits were given for all 
betterments their interest would be to 
find as many as possible of these and 
thus to secure a proper and thorough 
application of the schedule. 





Secretary of New Orleans Agency Co. 





J. Rogers Hollingsworth formerly as- 
sociated in the Southern Field with the 
Crum & Forster companies has 
elected. secretary of the Underwriters 
General Agency Company of which Fred 
C. Stockdell is president 
manager. The underwriters general 
agency company has been appointed 
manager of the Southern department of 
the Exton-Hall Brokerage & Vessel 
Agency of New York representing the 
Stuyvesant and The Insurance Under- 
writers for handling fire insurance on 
floating property 
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BREACHES OF WARRANTY WAIVED. 


(Continued from page 1.) 


vision of the policy sued on, Let us 
illustrate this point as follows: 
“A man has been long employed in 


a large printing establishment and has, 
by economy and close attention to his 
duties, saved sufficient to warrant him 
in embarking in business for himself. 
He therefore secures a long lease of a 
piece of property and thereon erects 
his plant. He furnishes the plant with 
printing presses, binders and other 
machinery necessary to the operation 
of his proposed business. He 
able to pay in full for his machinery, 
and he therefore secures the unpaid 
purchase price by a chattel mortgage 
on the articles referred to. Under 
these conditions he applies to a num- 
ber of insurance companies and secures 
insurance and is told that in due course 
his policies will be delivered to him. 
He immediately pays the premiums. 
Shortly afterward, and before his poli- 
cies are delivered to him, his property 
igs destroyed by fire. He asks the com- 
panies for his insurance, and they in- 
form him that under the policies that 


would have been delivered to him his 
total insurance was avoided for two 
reasons—first, as to the buildings, be- 


cause they were on ground not owned 
by him in fee, and second, as to the 
chattels, because they were encumbered 
by a chattel mortgage. 


“When this man applied for his in- 
surance the companies made no in- 
quiry as to whether the building was 


on leased land or as to whether any of 
the chattels were encumbered, and he 
in regard 


made no _ representations 

thereto, nor did he know that these 
facts were in conflict with any of the 
provisions of the policies that were to 
be later given him, Can it be said 
under such circumstances that this 
man, acting in entire good faith and 
paying for the protection that was 
promised him, should be defeated in 


his claim for his insurance because of 
certain conditions in the written con- 
tract which the companies intended to 


give him, but of which they gave him 
no notice, or in any manner drew his 
attention? 

“Now, let us carry the illustration a 
little further and assume that the fire 
in question did not occur until after 
the delivery of the policies. Here, it 
will be argued that when once the 


policy came into possession of the in- 


sured, he then, at any rate, received 
notice of the conditions upon which 
his protection rested. But that argu- 


ment does not apply to the case at bar. 


for the reason that the policies in- 
volved in this litigation never reached 
the insured, but passed immediately 
into the possession of the Mutual Life 
Insurance Company, so that the re- 
spondent here never had an _ oppor- 
tunity of learning of the conditions 


claimed by the appellant to have been 
violated. 

“If the appellant relies upon notice 
to the respondent of the conditiona) 
nature of its protection, then certain it 
is that the obligation rests upon the 
appellant to show that the respondent 
had knowledge thereof, and that it has 
not even attempted to show in the case 


at bar. On the contrary, the proof 
shows that the respondent never did 
receive notice for the reason that the 
policies were never in its possession o1 
under its control. It should also be 
borne in mind at this point that the 


appellant never returned the premiums 
or made a tender thereof. It has, on 
the contrary, insisted upon retaining 
the fruits of the contract, so far as it is 
concerned, and refusing to compensate 
the respondent for that for whith the 
premiums were paid.” 
Position of Companies. 

Attorney George Richards takes issue 
with Mr. Ellison on this point in the 
following letter to the Journal of Com- 
merce: 


“Mr. Ellison’s contention, 





is not 
- 








Authorized Capital $500,000 


Driruit National Hire 
Iusurance Co. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 











in your issue of the 29th ult. by an 
elaborate brief, would, if successful, be 
so disastrous to the interests of under- 
writers that I beg leave to make a brief 
reply. 

“His contention is that if the under- 
writers issue the standard fire policy 
without special interrogatories they 
thereby waive breaches of warranty re- 
garding the title; for instance, chattel 
mortgages and other incumbrances. 
This point is presented in the article 
as a novel point of law in this State, 
but I regard the question as one already 
definitely and repeatedly settled in 
favor of the underwriters. Thus, in 
Lasher vs. St. Joseph F. & M. Ins. Co., 
86 N. Y., 423, the plaintiff claimed that 
the insurance company had waived its 
defense regarding interest and title 
because the company had made no 
specific inquiries on that subject when 
the policy was issued; and before the 
lower court the plaintiff succeeded, 
Judge Osborne expressing the opinion 
that if the defendant desired a fuller 
statement of the plaintiff’s interest in 
the property it should have required a 
more specific statement of such interest. 
But the Court of Appeals expressly 
cecided that the terms of the policy 
amounted to inquiry or interrogation 


on this point, and expressly held that 


the acceptance of the policy by the 
insured without any representation as 
to title amounted to a declaration on 
his part that his interest in the property 
was absolute. 

“The same point came up before our 
Court of Appeals in Weed vs. The 
London & Lancashire Fire Insurance 
Company, 116 N. Y., 106. In that case 
also the agent on issuing the policy 
made no inquiries as to the title. There, 
also, the lowest court spelled out a 
waiver, but the General Term reversed 
and the Court of Appeals affirmed the 
reversal. The court expressly held and 
states that the agent issuing the policy 
must have a knowledge of the facts 
before a waiver can be inferred. 

“In another case in the Court of 
Appeals the breach of warranty consist- 
ed in the existence, not of a chattel 
mortgage, but of prior insurance. 
There can, however, be no distinction 
in principle. Here, also, the plaintiff 
claimed a waiver on the ground that 
the agent of the insurer had not by 
specific inquiries ascertained the facts, 
and the Court of Appeals in their 
opinion make use of this plain and un- 
equivocal language: 

“The plaintiff to avoid the effect of 
the condition was bound to show that 
as a matter of fact the agent knew 
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THE VITAL FIVE MINUTES 


After Fire is Discovered Are the Ones That Count 





Between the discovery of 
fire and the appearance of 
the fire department, a 
property owner may do 
more to prevent the spread 
of flames than the whole 
department after the fire 
has gained headway. 

Insurance men will recom- 
mend fire extinguishers that 
are EASILY OPERATED 
and INSTANTLY EFFEC- 
TIVE on incipient fires, 


The protection afforded by 


PYRENE 


is too great to be estimated 
in dollars. 


The PYRENE FIRE 
EXTINGUISHER isa 
double-acting, powerful, 
strongly built pump. It is 
easily operated and does not 
get out of order. 


The compound PYRENE 
is a combination of powerful 
gases in liquid form. It 
SMOTHERS fires without 
wetting down. PYRENE is 
good until used. PYRENE 
does not damage surround- 
ing materials. 
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lof the outstanding insurance. It was 
| not sufficient to relieve the plaintiff 
that the agent was put on inquiry, or 
might by diligence have ascertained the 
truth * * * it was not the agent’s 
duty to ascertain the fact as to prior 
insurance. 5 

| “ ‘Saunders vs. Cooper, 115 N. Y. 279, 
289.’ 

“The overwhelming weight of author- 
ity is in accord with the New York 
decisions. For example see Parsons vs. 
| Lane, 97 Minn. 98; Syndicate Insurance 
| Company vs. Bohn, 65 Fed. 165; Orient 
| Insurance Company vs. Williamson, 98 
|Ga. 464; Rosenstock vs. Mississippi 
‘Home Insurance Company, 82 Miss. 
674; Mers vs. Franklin Insurance Com- 
pany, 68 Mo. 127; Westchester Fire 
Insurance Company vs. The Oceanview 
Pier Company, 106 Va. 633; Aetna In- 
surance Company vs. Holcomb, 89 Tex. 
404; Wilcox vs. Continental Insurance 
Company, 85 Wis. 193. 

“As will be observed from the above 
list of cases, Mr. Ellison is in error in 
supposing that Wisconsin and Virginia 
are on his side. His cases from those 
States are not in point, nor is his 
Kentucky case in point, for it turned 
upon a statute in substance covering 
warranties into representations. Neither 
is his Pennsylvania case in _ point. 
There the incumbrance was not a chat- 
tel mortgage, the act of the insured, 
but two small judgments involuntarily 
incurred, in regard to which certain 
courts have drawn a distinction. 

“The reasoning of the Supreme Court 
of Texas is cogent and unanswerable: 

“*We think that the contention that 
it was the duty of the agent of the in- 
surance company to inquire as to the 
existence of incumbrances is in con- 
fiict with the well settled principle that 
in the absence of a written application 
a warranty of this character is binding 
upon the insured whether he is aware 
ot its existence or not; for if it be held 
that it was the duty of the insurer to 
make inquiry as to the existence of the 
mortgages, the same rule must apply to 
all other warranties relating to the con- 
dition of the property at the time that 
the policy is issued, and the result 
would be that the insurer would be held 
to waive the warranty when he did not 
know the existence of the thing to 





which the waiver applied. It would fol- 
low that if the insurer did not inquire 
as to the condition of the property the 
warranty would be waived and if he did 


| inquire and was informed of the facts 


it would also be waived; from which it 
would likewise follow that the insured 
could only be bound by a warranty 
contained in his policy in case he made 
false representations or was guilty of 
cecncealment upon inquiry made of him 
by the insurer; thus all warranties 
would be converted into representations 
and the binding force of warranties as 
such destroyed. (Texas case cited 
above, page 412.)’” 





TO IMPROVE FIRE DEPARTMENT. 


Baltimore Commissioners Seek Addi- 
ditional Funds to Increase Effi- 
ciency of Force. 


The Fire Commissioners of Caltimore 
have asked for $1,243,044, with which to 
conduct the Fire Department during the 
next year. This is $153,264 more than 
was granted in 1911. New improve- 
ments contemplated this year include 
the following: 

Hull and additional machinery for 
the Cataract, $80,000; tractors, four fire 
engines, $16,000; chassis, 20 hose 
wagons, $60,000; 15 hydrant heads for 
high-pressure service, $5,775; repair 
shop tools, $4,000; automobiles for dis- 
trict chiefs and assistant superintend- 
ent of machinery, $18,000; 30 probation- 
ers for strengthening high-pressure ser- 
vice, $18,000; creating No. 18 Truck 
Company, $7,425; creating No. 19 Truck 
Jompany, $7,425; for extra work at 





high-pressure pumping station, $165,- 
184.32. 
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SECURE HANDSOME HOME OFFICE. 





Commercial Fire and First National 
Jointly Acquire Southern Building 
in Washington. 





The Commercial Fire Insurance Co., 
and the First National Fire Insurance 
Co., both of Washington, D. C., and 
of which Tuttle, Wightman & Dudley 
are the managing underwriters, have 
jointly secured title to the handsome 
new Southern Building in Washington, 
as the home office of the companies. It 
is understood that owing to certain 
internal conditions in the Southern 
Building Corporation, it was secured at 
«a price that makes it a very attractive 
investment for the companies. 

The Southern Building, which is 
located in the best business center of 
Washington, one block distant from the 
United States Treasury, is the finest 
eauipped office building in the South. It 
is also the largest, the most popular, 
and most successful office building in 
the National Capital. Its space is 93 
per cent. rented, and produces a rental 
revenue of approximately $125,000 per 
annum. 

The top floor of the Southern Build- 
ing is occupied by the United States 
Court of Commerce, and a considerable 
portion of the ground floor is leased 
to the United States Trust Company, 
one of the large financial institutions 
of Washington, with resources of over 
$8,000,000. The eighth floor is almost 
entirely given over to the home office 
needs of the Commercial Fire Insurance 
Company and the First National Fire 
Insurance Company, the two leading 
fire insurance companies of the District 
of Columbia. 

The home offices of the Commercial 
Fire and the First National Fire have 
been in the Southern Building since its 
completion in 1911. The latter com- 
pany is the newly organized two million 


dollar launched by Messrs. Tuttle, 
Wightman & Dudley. The Commer- 
cial Fire was incorporated twenty- 


two years ago and has had a success- 
ful career in the National Capital since. 
On January 1, 1912, the paid-in capital 


of the Company was increased to 
$200,000 and on September 1, 1912, it 
was further increased to $300,000, on 
which latter date also the assets of 
the Company had been builded to 
$480,000, 


The present assets of the Company 
are in excess of half a million dollars 
and the total authorized capital of 
$!,000,000 is being rapidly subscribed. 





SUSPEND NEW RATES. 





Kentucky Board To Hold Up Tariff On 
Dwellings Until December 1. 





Rates upon dwellings which the 
State Insurance Rating Board of Ken- 
tucky promulgated some time ago, and 
were to have gone into effect on the 
first of ‘November, will not become 
operative until thirty days thereafter. 

This change in program followed a 
hearing upon the subject at Frankfort 
on Friday. On behalf of the insurance 
companies, Thomas Bates and A. F. 
Dugan of Chicago, S. Y. Tupper of 
Atlanta, and C. E, Wheeler of Louis- 
ville, spoke at length against the pro- 
posed figures, averring that they wera 
entirely too low, and that their en- 
forcement would serve to drive a num- 
ber of companies from the State, or at 
least force them to cease writing upon 
the class. 

It was intimated that if the board 
refused to grant the position of the in- 
surance companies, the latter would 
carry the case into the Federal Court, 
upon the ground that the new tariffs 
were confiscatory, and in violation of 
the Federal Constitution. 





Special Agent in Arkansas. 





Gross R. Scruggs & Co., insurance 
managers of Dallas, Texas, announiced 
the appointment of W. D. Kennedy to 
represent the companies in the Scruggs 
office in the Arkansas field. He suc- 
ceeds J. Milby Henderson who recently 
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resigned to cover Louisiana and Mis- 
sissippi for the New York Underwriters. 
Mr. Kennedy has for eight years been 
in the general agency of L. B. Leigh 
& Co., of Little Rock, Ark., and is thor- 
oughly familiar with Arkansas condi- 
tions. He began his new work Novem- 
ber 1 and will take full charge of the 
field when Mr. Henderson assumes his 
new duties with the New York Under- 
writers November 15. 





THE LATE E. H. A. CORREA. 





Directors of Home Insurance Company 
Adopt Memorial to Former 
Vice-President. 





In appreciation of the personality and 
services of the late Vice-President E. 
H. A, Correa, of the Home, the directors 
of the Company at a recent meeting 
adopted the following memorial: 

Resolved, That in the death of its 
director and vice-president, Emanuel H. 
A. Correa, the Home insurance com- 
pany has lost an able executive whose 
distinguished services, unswerving loy- 
alty, courage and ability have been 
spent in the advancement and upbuild- 
ing of this corporation over a period of 
thirty-three years. A man of unusual 
force of character, an earnest fighter 
for what he considered the right, yet 
a worthy opponent who retained the 
respect and the personal esteem of 
those with whom he contended. Im- 
pulsive and generous to a fault, he was 
a model of straightforward and single- 
minded honesty and sincerity, coupled 
with a firmness which we respected 
and a gentleness which we loved. We, 
his associates who knew him best, real- 
ize what a lasting monument he has 
left behind in the memory of those by 
whom his kind deeds will not be for- 
gotten. The insurance fraternity has 
lost a prominent underwriter, at all 
times a strenuous upholder by speech 
and action of the best practices in 
American fire underwriting—a helpful 
and influential figure in counsel, con- 
siderate in victory, buoyant in defeat, 
a cheerful and agreeable associate, and 
a most loyal comrade. His high ideal 
of duty and rectitude, and his uniform 
courtesy, claimed the devoted affection 
of his many friends. 


GETTING MORE MONEY. 





Industrial 
000 Capital—W. E. Landers Ap- 
pointed General Manager. 





Additional stock of the Industrial 
Fire, of Akron, Ohio, is being offered 
for sale, the purpose being to increase 
the present capital of $200,000, and to 
aad to the net surplus. The Company's 
operations are restricted to its 
State, a policy that will be continued 
until the territory is well cultivated. 


W. E. Landers was recently chosen | 
general manager of the Company in| 
succession to Thomas E. Allaire, re-| 
signed. 





WOULD CREATE HOME SENTIMENT 





Brooklyn Agents to Ask Property- 
Owners to Place Business 
Locally. 

a. 


Brooklyn agents are anxious to write 
their home city business, and of late 
have conducted an educational cam- 
paign along that line. Property-own- 
ers have been asked to instruct their 
brokers to patronize the local men, 
rather than place the business with 
the companies or the agencies in Man- 
hattan. 





West Virginia Fire Losses. 
From official record the fire losses in 
West Virginia during September are 


shown to have aggregated $145,754; 
the burned property was valued at 
$155,825, upon which insurance of 


$139,900 was carried, 





The Sterling Mutual Fire Insurance 
Company is a recent creation at Read- 
ing, Pa. 
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P. L. Hoadley, President 
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$1,000,000.00 
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Will Absorb Smaller Companies. 

purpose of taking 
over several small fire insurance com- 
panies now operating on the Pacific 
Coast, the Western Union Fire Insur- 
ance Company has been organized at 
Seattle, Wash. Its proposed capital is 
one million dollars. 


For the primary 


May Leave Western Union. 

It is reported that the North River 
Insurance Co. will withdraw from the 
Western Union as the easiest way out 
of the complications growing out of its 
absorption of the Williamsburgh City 
Fire which was a non-union company 





Twelve additional boxes have been 
added to the equipment of the Dover, 
N. J., fire alarm system. y 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1912 


Cash Capital..... $1,000,000.00 
a 6,852,645.96 
Net Surplus 2,289,631.94 
Surplus for Policy 

Holders ....... 3,289,631.94 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 

Cash Surplus to Policy 
Holders : - - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 


surance of the security of its policy. 


R. EMORY WARFIELD . President 
JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISOW - Asst. Sec'y 


JAMES W. HOWLE - Gen, Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 
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H. H. RIMINGTON, Manager 
Cc. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
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Pennsylvania, Obio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
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FOR FURTHER LEGISLATION. 





(Continued from page 10.) 
of the applicant, and further that the 
ljusurance Commissioner should have 
the right to revoke his license at any 
time if he is found guilty of misrepre- 
sentation or other improper conduct. 

I believe a similar iaw should control 
the sale of stock. I am in favor of a 
law similar to the Blue Sky Law of 
Kansas which is reported to have been 
productive of great good in that State, 
as it has put an end to the sale of all 
kinds of fake stock. A law of this kind 
would be of great service to the legiti- 
mate promotion as it would increase 
public confidence and would only harm 
those promoters who wish to “fleece” 
our people by the sale of stock in ques- 
tionable enterprises. 

Supervision of Insurance Agents. 

Under our present law the Insurance 
Commissioner must grant an agent’s 
license when requested through the 
proper channels regardless of the qual- 
ifications of the applicant. 

He has no authority to revoke 
agent’s license regardless of how 
or unfit he may be proven 


an 
dis- 


honest to 


.be. We have in this State at the pres- 
ent time agents who more than once 
have been discharged by companies 


for misappropriation of funds and fail- 
ure to do their duty both by the in- 
sured and the company, who have suc- 
ceeded in obtaining another company 
and the Insurance Commissioner is 
powerless to refuse the granting of a 
license. 

An ignorant agent is almost as dan- 
gerous as a dishcnest one. He may 
have the best intentions, but on ac- 
count of his lack of knowledge con- 
cerning the insurance he is selling he 
may be productive of great dissatis: 
faction and loss to those who deal 
with him. 

If the 
raised much 
satisfaction 
eliminated, 
sirable result 
the companies. 

To this end, I am in favor of a law 
giving the Insurance Commissioner the 
to establish standards of quali- 


standard could be 
the now existing dis- 
insurance would be 
would be a most de- 
both the public and 


agency 
of 
with 
which 
for 


power 
fications for agents and authority to 
refuse or revoke a license under prop- 
er circumstances. 

Solicitors. 

It has been the custom for years in 
this State for local agents to appoint 
solicitors indiscriminately without any 
report ‘concerning them to the Insur- 
ance Department. This is not a satis- 


factory condition, and appears to be an 
evasion of the law. 

I believe that if solicitors are desir- 
able they should be placed under the 
supervision of this department, and 
should be required to obtain for a nom- 
inal fee a certificate showing that they 
are entitled to solicit for the agent who 
employs them. They then are in a 
position to convince their prospects of 
their right to solicit and the prospect 
is better protected from the operation 
of those practicing fraud in the guise of 
solicitors. 

Rebating. 

We now have a law against rebating 
in life insurance. There is no re- 
striction against rebating in any other 
kind of insurance. 

There is little difference between in- 
surance rebating and rebating by pub- 
lic carriers. The weak are required to 
pay the full premium while the strong 
who control a large business may suc- 
ceed through their greater knowledge 
and power in obtaining a reduction, 

If agents can afford to rebate then 
the companies can afford when rebat- 
ing is stopped to reduce the agent’s 
commission and consequently the -in- 
surance rates so that all may receive 
the benefit equally. 

tebating leads to 
tion among the agents 
insuring public. 

The agent who does not have to de- 
pend upon his insurance commission 
for a living, his insurance business be- 
ing only a side line, can perhaps af- 
ford to rebate. The result is that the 


dissatisfac- 
as the 


much 
as well 
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agent who has made insurance his life 
work finds himself unable to compete 
with his less competent rival who can 
afford to give the insured a part of his 
commission. 

Then comes the temptation to over- 
insure or to accept improper risks, and 
then comes the fires resulting from 
over-insurance and bad risks, all of 
which increases the fire loss and uti- 
mately the fire rates which we have to 
pay. 

The same reasoning applies to casual- 
ty insurance. It cannot be doubted 
that a law against rebating in all 
classes of insurance would tend to the 
publie welfare. 

Unauthorized Insurance. 

Our laws against unauthorized insur- 
ance do not entirely cover the ground. 
There does not seem to be any way 
to reach unauthorized companies or 
their agents so long as they confine 
their activities to the mails. 

Many of our citizens have been duped 
into dealing with fake companies by the 
aliuring cheapness of their rates, only 
to discover after the loss that their 
iusurance is worthless. 

Naturally any company not complying 
with our law and thus escaping fees 
and taxes can afford to give cheaper 
insurance than the decent law-abiding 
companies who subject themselves to 
our supervision and contribute gener- 
ously to the maintainance of the State 
government. 

It is argued by some property owners 
that as admitted companies will not 
insure them they should be free to deal 
with non-admitted companies. In 
answer to this argument I will say that 
any risk considered too hazardous to 
be accepted by the high grade com- 
panies doing business in this State 
should be made insurable by improve- 
ment of the hazard and should not be 
permitted to continue a_ standing 
menace to its neighborhood. 

To permit an owner of this kind to 


protect himself is to encourage fires 
and consequently to increase the fire 
rates, which all of us have to pay. 


Should the good citizen suffer for the 
short-comings of the undesirable? 

If a citizen desires to encourage 2 
company im its avoidance of proper 
supervision and taxation, then I am in 
favor of a law requiring every person 
who insures in an authorized company 
to report under oath to the Insurance 
Department the amount of premium 
raid, and further that he be required 
pay into the State treasury a tax 
or this premium, 

General Powers of Insurance 
Commissioner. 

The tendency of insurance supervision 
is more and more toward uniformity. 
The Insurance Commissioners of the 
various States meet several times a 
year and discuss insurance problems. 
Acting in conjunction with company 
efficials, a great amount of good, in 
the betterment of conditions in every 
branch of insurance,,-has been accom- 
plished. 

New problems are presented at every 
session. One of the important ques- 
tions being considered at this time is 
standard provisions for the _ policies 
issued by casualty companies for the 


purpose of doing away with the vasi 
amount of dissatisfaction that has 
arisen in this branch of insurance. Our 
Legislature meets only once in two 


years, so that it is obviously impossible 
for our legislation to keep pace with 
changing conditions. If the Insurance 
Commissioner confined his requirements 
of companies to the laws as they now 
exist the citizens of this State would 
receive but little protection. 

For example, our law has no pro- 
vision whatever concerning the policies 
issued by casualty companies. Neither 
does it require companies doing an 
employer’s liability business to main- 
tain special reserves on account of the | 
aCditional hazards of their business. | 

Last year several States having dis- 
covered these reserves were grossly 
inadequate, passed laws requiring bigh- | 
er valuations. We examined one of ! 
these companies and used the higher 
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Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
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standard. It naturally wished to know 
our authority for this action and, of 
course, we had none. Fortunately the 
company was in good condition and 
could and did permit the increase. If 
their capital stock had been impaired, 
by the application of this test we would 
have been without authority to revoke 
their license or require such impair- 
ment made good. 

He cannot legally refuse admission 
to any company if it has $100,000 paid 
up capital stock, even though it is 
barely solvent, and he may have. good 
reason to believe that it will be on 
the rocks inside of a year on account 
of its past record or of its just start- 
ing in business. There are so many 
factors entering into a company’s 
financial condition that hard and fast 
rules as made by law cannot well cover 
all the contingencies that may arise. 
Certainly capital stock is not sufficient 
evidence of a company’s financial 
strength. The past experience of the 
company as shown by its earning or 
losses, its present surplus and its 
methods of doing business are neces- 
sarily very important features to be 
considered and the law should give the 
Insurance Commissioner the right to 
consider them. 

Regardless of the law, the Insurance 
Commissioner has required a com- 
pliance with the latest standards on 
these and many other questions. Thus 
far his authority has not been very 
seriously questioned, but it could be at 
any time. In view of these difficulties 
it seems advisable to give the Insur- 


ance Commissioner by law full author- 


ity to set standards of this kind in 
accordance with the developments in 
the various kinds of insurance business 
to the end that West Virginia citizens 
may always be as fully protected as 
are the citizens of any other States, 
and that they may enjoy the advantages 
of the latest ideas in insurance. 





DECLINE CUT-RATE OFFER. 





Summit, N. J., Board of Education Re- 
fuses Indemnity of Non-Asso- 
ciation Companies. 





By a tie vote members of the Sum- 
mit, N. J., Board of Education some 
days ago declined to accept the offer 
made by a local broker to furnish in- 
surance upon the schools of the com- 
munity at a rate considerably below that 
charged by the regular association com- 
panies. The proposition of the non-as- 
sociation companies was considerably 
below the charge of the tariff offices and 
four members of the Board favored its 
acceptance. Their associates failed to 
approve, however, and the matter will 
have to be threshed out later. 





Salt Lake City After Lower Rates. 





One behalf of the city administration 
Mayor Park has asked for a reduction 
of 25 per cent. from present fire insur- 
ance rates in Salt Lake City. It is 
figured that the suggested reduction 
would aggregate close to $100,00 a 
year. 
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SURETY HAPPENINGS 


SOUTHERN CASUALTY 
& SURETY CONFERENCE 


Third Convention at Dallas Shows 
Great Development of Business In 
Southland. 








NO MERGER WITH DETROIT BODY. 





Plan of Co-Operation Agreed Upon— 
Speakers Discuss Problems—H. D. 
Huffaker President. 





The Southern Casualty & Surety Con- 
ference held its third annual convention 


at Dallas, on October 28 and 29, when 
officers of casualty companies from all 
over the Southland gathered for an en- 
thusiastic review of develpoments in 
the business for the past year. The 
chief feature of the meeting was the | 
action looking toward closer relations 
with the Detroit Conference. The talk 
of a possible merger of these two or- 
ganizations was not considered, but the 
most cordial feeling was manifest and a 
resolution was adopted by the executive 
committee proposing a joint meeting of 
the executive bodies of the two organi- 
zations in a mid-winter conference. The 
resolution read: 
. Mid-Winter Conference. 

Resolved, That the executive com 
mittee of this Conference take up with 
the executive committee of the Detroit 
Conference, the proposition of holding a 
simultaneous mid-winter meeting at 
such time and place as they may agree 
upon. } 

Resolved further, That it is the sense 
of this Conference that this action in 
no way binds the members of either 
Conference to an amalgamation, but it 
is intended to promote a mutual and 
fraternal feeling between the two Con.- | 
ferences, to the end that the best in. | 
terests of the business involved may be 
conserved and advanced. 

New Officers Elected. 

The new officers elected are as fol: 
lows: 

President, H. D. Huffaker of Chatta- 
nooga, president Interstate Life & Acci 
dent. 

Vice-president, Homer R. Mitchell, 
Dallas, secretary and manager Western 
Casualty & Guaranty. 

Secretary-treasurer, J. S. Armstrong, 
general manager Texas Fidelity & Bond, 
Waco. 

New Orleans was selected as the 
place of the next meeting, 

The executive committee is composed 
of the following: A. D. McGaughey, 
Equitable Casualty, Atlanta, chairman; 
C. E. Clarke, Prudential Casualty, Jack. 
sonville; C. I. Brooks, Southwestern 
Surety, Denison; C. J. Goodman, United 
Casualty & Surety, Memphis; T. Leigh | 
Thompson, National Life & Accident, 
Nashville. The president, vice-president 
and secretary are ex-officio members of 
the executive committee. 

President Johnson’s Address. 

In the absence of President M. D 
Johnson of Jacksonville, Vice-President 
H. D. Huffaker of Chattanooga, pre- 
sided. The secretary read Presiden! 
Johnson’s address, in which he re- 
viewed the work of the year, which 
showed great promise, He made some 
recommendations as to the future 
plans of the Conference, saying: 

“The committee on industrial busi- 
ness met in Chattanooga, Tenn., to con- 
sider the question of Pro Rata Clauses 
in the Industrial policies, and the com 
mittee on this department will report 
this meeting to the convention. 

“T believe this policy should be con. 
tinued and the work of the convention 
be divided into committees doing the 
different lines of business, as subsidiary 
organizations, so to speak, under the | 
supervision of the Southern Casualty & 


Surety Conference. If they prefer, 
they can have their own officers, and 
at the annual meetings, the time can 
be fixed for their respective meetings, 
and make their reports to the Confer- 
ence as a whole. 

“These methods, I believe, would 
strengthen the Southern Casualty & 
Surety Conference as, for instance; the 
company doing strictly a Weekly In- 
dustrial business is not particularly in- 
terested in other lines, and the same is | 
true of the companies doing the other | 
lines. Under this suggestion the asso- 
ciation could be divided into bodies to 
handle the different lines done by tlte 
members of the Conference, but, as I 
said before, this must be done under 
the supervision of the Conference. 

“The American Life Convention has 
different bodies within the American 
Life Convention; for instance, they have 

' 
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a Medical Section which meets at the 
same time and place of the American 
Life Convention and they make all their 
reports to and under the supervision of 
the American Life Convention. They 
also have a Legal Section, and an 
Agency Bureau, and I know that the 
American Life Convention has been 
very successful along these lines dnd 
has accomplished a great deal of good 
for their members. 

“In my last annual address, I recom- 
mended that an Agency Bureau of In- 
formation be established, but it seems 
that this matter was never perfected, 
as we never could get the system prop- 
erly worked out, and I think at this 
meeting, the same matter should have 
attention, as I still think it would be of 
great benefit to all the companies in the 
way of strengthening the Agency 
Forces and doing away with the 
‘Rounders’ and ‘Twisters.’ 

“I believe that this association should 
be continued as it is practically a 
Southern association, and the object of 
organizing this association was to 
stimulate and help build up the South- 
ern companies. There is no reason 
why the South should not continue to 
develop her insurance companies, as 
with her great resources and the great 
development of the South in other lines 
of industry, she is certainly financially 
able to develop companies just as strong 
as those of the other sections of the 
country, and this can be accomplished 
more effectively and fapidly by The 
Southern companies having their own 
organization. I recommend and urge 
that this Conference continue its good 
work, and in my opinion it will only be 
a short time before this Conference 
will be considered a power in the South- 
ern territory, just as the American Life 
Convention, composed of Southern and 
Western companies, has grown to be an 
institution of great magnitude.” 

Secretary Goodman’s Report. 

Secretary C. J. Goodman, who was 
paid a fine tribute by the Conference 
for his unceasing efforts toward the 
upbuilding of the organization, pre- 
sented a report in which he went very 
thoroughly into the situation confront- 
ing Southern ‘asualty companies and 
he made several recommendations. He 
said: 

“In closing my report, I am going 
to take it upon myself to make a few 
statements and some recommendations. 

“It may sound strange to you for 
the secretary of this conference to make 
recommendations without having been 
requested to do so, but I am some- 
what egotistical in that I believe I have 
devoted more time, money and thought 
to this Conference than any other 
member, and also realizing that the 
t'me has come for some one else to 
have the honor of being Secretary and 
Treasurer, I feel that I am justified in 
exercising this privilege and expressing 
myself freely, and certainly trust you 
will receive my statements with the 
spirit in which they are given. 

Grave Situation Ahead 

‘This Conference has now been in 
existence practically three years—the 
first year, as you doubtless know, was 
devoted entirely to organization; the 


second year should have produced some 
results; also the third year, but prac- 
tically nothing has been accomplished 
for the reason that no one has de- 


manded of the committee fulfillment of 
their promises. However,.we aTe now 
on the threshold of the fourth year 
with a very grave situation staring us 
in the face. 

Separate the Branch. 

“T will now make some suggestions 
or recommendations: First, that these 
committees be rearranged and that each 
committee be composed of men who 
are vitally interested in the particular 
line of business and make it a require- 
ment of the by-laws that the chairman 
of each committee report to the presi- 
dent of the Conference at least once 
every three months, and if any member 
of the committee fails to comply with 
this requirement, empower the presi- 
dent to substitute active men in the 


piace of those who do not act. I would 
recommend that the funds of the Con- 
ference be divided pro rata so that each 
committee will have at its command 
such proportion of these funds as the 
membership interested in each com- 
mittee bears to the total membership 
of the Conference. The Casualty Com- 
mittee to do the greatest good will be 
ferced to maintain a Bureau for com- 


piling experience on liability business. 
Therefore, those companies interested | 


in the liability business will have to 
be assessed in proportion to their net 
liability premium income in order to 
care for tne expense of maintaining 
this bureau and the other companies 
interested in other lines to be assessed 
in case their committees should go to 
any unusual expense. 

“The expense of committee meetings 
should be paid by the Conference as | 
far as such funds will go, the addi- | 
tional expense to be taken care of by 
assessment as set out above. I would | 
recommend that the by-laws be ex- 
tended so as to force the three com- 
mittees above mentioned to meet at 
least once every three months. Each 
committee should have a chairman, 
vice-chairman and _ secretary-treasurer. 
If this is done the chairman of the, 
Law and Executive Committees and 
the chairmen of the other committees 
will be able to get together whenever 
necessary and I feel sure that they 
can accomplish a great deal of good. 

Liability Situation. 

“In January of this year, like all 
insurance men, who were interested in 
the Liability business, I saw that closer | 
or, I might say, close co-operation was | 
needed, and I took it upon myself to 
write the various companies interested 
in liability lines, and arranged for a 
meeting in New Orleans. This meeting 
Was a great success and the Southern 
Casualty & Surety Information Bureau 
resulted. Almost all of the members of 
the bureau are members of the Con- 
ference and if we can carry out these 
recommendations of mine I believe that 
every member of the bureau will join 
the Conference and every company in 
the South writing this class of business 
will feel that the Conference has been 
for the good of all concerned, and there 
will then be no need of a Casualty 
Information Bureau or any other or- 
nization among the companies who 
are interested in our Conference be- 
cause of the fact that the very aim 
of the different Conferences would be 
ittained by the different committees.” 

Executive Committee Report. 

J. S. Armstrong, general manager of 
the Texas Fidelity & Bonding Co., of 
Waco, as chairman of the executive 
committee presented the report of the 
committee which contained the follow- 
ing recommendations: 

“First: That the casualty, surety 
and industrial committees be rear- 
ranged so that each committee be com- | 
posed only of those who are specially | 
interested in the line of business rep- | 
resented by the committee. | 

“Second: That the funds of the! 
Conference be divided pro rata so that 
each committee will have at its com- 
mand such proportions of these funds, | 
as the membership interested in each | 
committee bears to the total member- 
ship of the Conference. | 

“Third: That the treasurer of the 
Conference be _ instructed to turn 
over to the respective treasurers of 
the casualty, surety and _ industrial 
committees, their pro rata part of 75 
per cent. of such funds as remain in 
the treasury of the Conference after | 
all current expenses are paid each 
year. Such funds to be paid over on 
order of the auditing committee, who 
shall determine the proportion. The 
remaining 25 per cent. to be at the} 
command of the xecutive committee. 

“Fourth: That it be a distinct viola- 
tion of the ethics and spirit of this 
Conference for one member to take 
over or solicit the agent of another 
member without first gaining permis- 





sion of the agent’s employer. 
That any company failing 


“Fifth: 





or nlite to comply with the recom- 
mendations of the committees and the 
ethics of this Conference, or failing or 
refusing to furnish information which 
has been requested of all companies on 
uniform blanks provided for that pur- 
pose shall be subject to a fine at the 
option of the executive committee of 
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not less than $10.00 nor more than 
$100.00 for each offense. 

“Sixth: That the Southern Casualty 
& Information Bureau be invited to 
join our Conference in a body, and that 
the officers or governing board, se- 
lected by the Southern Casualty & In- 
formation Bureau be the first Casualty 
committee, and such funds as this 
bureau may have on hand shall, of 
course, belong to the Casualty commit- 
tee. 

“Seventh: That each year before 
the meeting of the Conference, the 
treasurers of the Casualty, Surety 
and Industrial committees, respective- 
ly, shall return to the treasurer of 
this Conference, the unused portion of 
all funds in their hands, together with 
vouchers for the portion used during 
the year.” 

Koch Addresses Conference. 

Reinhold R. Koch, president of the 
American Assurance Co., of Philadel- 
phia, was present on invitation and de- 
livered a most interesting address. Mr. 
Koch is chairman of the executive com- 
mittee of the Detroit Conference and 
came as the personal representative 
of President Jones. He discussed the 
various matters that are now receiving 
the attention of the Detroit Confer- 
ence and on which they hoped to co- 
operate with the Southern Conference. 
He said in part: 


“T need not call your attention to the 
fact that insurance companies of all 
kinds are recognizing the practical 
value of united action as never before, 
and therefore we have organizations 
such as this and the Detroit Confer- 
ence. Similar organizations are found 
among the Commercial Accident Com- 
panies, the Life Companies and the 
Fire Companies. The combative spirit 
of co-operation, simply because these 
companies have found that it does not 
pay to fight one another. Furthermore, 
that the Golden Rule principle is fund- 
amentally correct from a_ business 
standpoint. 

Legislative Difficulties. 

“Serious legislative difficulties con- 
front every insurance company in the 
land today, such as State Insurance 
and Workmen’s Compensation Laws. 
Most of the legislation of this kind is 
originated by men who ‘know nothing 
at all about the insurance business, 
and who make no effort to find out 
whether the provisions of their pet 
measure will protect the policyholder 
or not. As a matter of fact, the Work- 
men’s Compensation Laws, supposed to 
be beneficial to the working man, as a 
matter of fact sre actually detrimental 
to the best interests of the man who 
works in our manufacturing establish- 
ments. Those of you who have studied 
this subject, doubtless know that the 
Workmen’s Compensation Laws pro- 
tect the workingman during the time 
measured by his working hours only. 
A still more serious defect is that 
these laws are so exacting upon the 
manufacturer that he cannot afford to 


retain in his employ workmen who 
have any physical defect, no matter 
how long they may have been with 


him, nor how expert they may have 
become in their respective places. We 
cannot prevent the passing of Work- 
man’s Compensation Laws but by cc- 
operation and intelligent labor, ad- 
vised and guided by a central bureau, , 
we can assist in passing safe and 
sane Compensation Laws. | 


State Insurance a Failure. 
“State Insurance has been a failure 
wherever it has been tried in this 
country. These fa-+s are not known to 
the general public. Thousands of our 
policyholders will doubtiess drop their 
policies because they believe them- 
selves to be fully covered by the Work- 
men’s Compensation Law. Therefore, ; 
it is necessary for us to use every 
means within our reach to educate 
them and prevent the economic loss, 
which is sure to follow, to the work- 
ingman and in turn to ourselves. 


“The Insurance Commissioners have 


the ‘get together’ spirit, and very prop- 
erly so. Such a movement on their 
part tends to uniform rulings and re- 
quirements, both of which are very de- 
sirable in the absence o: federal laws. 

“Standard Provisions Laws are also 
very desirable, but all these questions 
call for united action on the part of 
the companies. ‘We must hang to- 
gether or we must hang separately.’” 

Warning Against Over Insurance. 

C. A. Craig, president of the National 
Life & Accident of Nashville, in a 
strong address delivered a warning to 
the companies against the growing evil 
of the moral hazard in the weekly 
health and accident business and said 
that this company intended to adopt 
the pro rata clause as a protection 
against over insurance. Touching on 
this Mr. Craig said: 

“If over insurance, or the conse- 
quence of over insurance if persisted 
in, does not undermine the very founda- 
tions of the business, then all the 
teachings of experience are wrong. If 
insurance is to be made a source of 
profit to policyholders, rather than a 
protection against loss, then the whole 
scheme at once becomes impossible. 
The most generally accepted definition 
of the word insurance as applied to 
the business as a whole is, ‘a guaranty 
against loss or damage.’ It therefore 
follows that through the means of 
insurance one should be reimbursed to 
the amount of the loss sustained. To 
this extent, no agency devised for the 
public welfare has more in it for the 
general good, but beyond this it is 
fraught with the gravest dangers. A 
business that places a premium on the 
destruction of anything of value or 
invites profit through fraud, is a great 
menace to the public welfare, and 
frankness impels me to say that the 
business in which we are engaged, as 
it is now generally conducted, is rapidly 
approaching the point when we find it 
hard to free it from the above charge. 
T believe that there is not one identi- 
fied with the business and who has 
ziven this matter thought but will agree 
with me. 

“Tn our eagerness for business, how- 
ever, in our desire to build rapidly, or 
on account of fear of competition, we 
have gone on and on apparently giving 
but little thought to the day when by 
reason of the multiplicity of companies 
and the activity of their agents, a very 
large proportion of our policyholders 
would be over insured, some 100 per 
cent., some 200 per cent., some 500 per 
eent. Not one of us but knows what 
that day will bring forth. History 
doesn’t go back to a date when cupidity 
was not one of the commonest of sins. 
nor does it record a race of people im- 
mune from its allurements. The con- 
stant suggestion to those of good intent 
that disability can be made profitable 
often so warps the moral fibre that 
the simplest ill is exaggerated into con- 
fining sickness. Trivial accidents under 
the influence of over-insurance become 
serious and disabling injuries. If this 
be true of people of good intent, what 
of the man or woman who sets about 
deliberately to defraud. Under our 
present system what protection have 
we against such an one. In fact, does 
our svstem not give encouragement to 
frand? The agent of the company A 
sells John Doe who earns $7.50 per 
week, a policy providing disability 


ASSUMES OFFICE. 


Commissioner La Monte Now Direct- 
ing Affairs of New Jersey Insurance 
Dep’t—Bonded by National Surety. 


Monte who succeeds 
Professor Ford as Commissioner of 
Banking and Insurance in New Jersey, 
fcrmally assumed office on Friday last. 
His bond of $25,009 was supplied by 
the National Surety Company of New 
York, 

The -outgoing commissioner turned 
over to Mr. La Monte securities ag- 
gregating $1,800,000 held by the Depart- 
ment on behalf of companies as security 
for their policyholders. 

Commissioner La Monte retains as 
deputy commissioner Toomas K. John- 
ston the long time and highly efficient 
encumbrant of the office. 


George M. La 


MAKING HEADWAY. 

Effort of State to Recover from Former 
Ohio Officials Given Impetus by 
Court Decision. 

When the Ohio Supreme Court on 
Wednesday last, upheld the decision of 
the Circuit Court of Franklin County 
in the fight of the State to recover from 
former treasurers and their bondsmen 
funds alleged to have been improper! 
held as interest upon public deposit 
a long step forward was made toward 
the desired end. 

In this decision it held that 
where the State Treasurer loans mone) 
unlawfully and converts the interest to 
his own use, a liability is created which 
is enforceable against his official bond, 
notwithstanding the interest sprang 
from violation of a penal statute. Th 
settlements which the Treasurers mad 
at the conclusion of their terms do not 
act as an estoppel or prevent the Stat 
from recovering the interest. 


was 


Altogether, it is said, about $700,000 
is involved in the pending litigation 
and that to be instituted 


MADE GENERAL COUNSEL. 
Beverley W. Wrenn Made Legal Head 
of Aetna Life’s Accident and 
Liability Departments. 


Vice-President J. S. Rowe, of 
Aetna Life announces the appointme! 
of Beverley W. Wrenn as general cou 
sel of the accident and liability depart 
ment of the company. Mr. Wrenn has 


been chief attorney and manager of the 
benefit of $5 per week. The agents of 
companies B, C and D and frequently 
others sell John Doe a similar policy, 
each agreeing to give him $5 per week 
when disabled on account of illness or 
accident and all without any regard 
whatsoever to his earning capacity or 
other insurance carried What's the 
temptation for John Doe? Seven dollars 
and fifty cents when at work, twenty 
dollars or more when disabled.” 


> 


Among the other speakers who ad- 
dressed the Conference were: C. P 
Orr, of Birmingham, who spoke on 


“The Uniform Standard Provisions 
Bill”: F. J. Walker, of Louisville, 
“The Development of an Agency Force”: 
and R. H. Towner, of the Towner Rating 
Bureau explained the working of surety 
rating. 
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Is open to consider similar position with Commercial Health and 
Accident, Life Insurance Company or Company doing both lines. 
Only first-class, well managed companies considered. 
strictest confidence “SUPERINTENDENT,” care of The Eastern 
Underwriter, 105 William Street, New York City. 


Address in 








claims department at the New York 
office since 1907 and will continue to 
make his headquarters in this city. He 
has associated with the Aetna’s 
legal department since 1903. 

In addition to his added responsibili 
Mr. Wrenn will continue in direct 
‘harge of the New York branch’s claim 
epartment. He is a native of Atlanta, 
was born in 1870 and is a graduate of 
the University of the South at Sewanee, 
Tenn He was admitted to the bar in 
Atlanta in 1892 and made a specialty of 
railroad and insurance law. His first 
work with the Aetna was as assistant 
claims attorney at Hartford and he was 
transferred to the New York office in 
1905 


been 


ties 


EQUITABLE SURETY TAKES GLOBE 
Enterprising St. Louis Company Ab- 
sorbs Kansas City Surety Concern 
by Reinsurance. 





The enterprising Equitable Surety 
Co., of St. Louis, which under its 
progressive management, has achieved 
a remarkable development, has just 
taken over the Globe Surety Co., of 
Nansas City, by reinsuring all the 
business of the latter concern. Walter 
H. West, secretary of the Equitable 


Surety, announces that the Globe Surety 


will liquidate and its officers retire. 


Secretary 


West said that the present 


office force of the Globe in Kansas City 
would be retained under the manage- 
ment of James Van Buren, former vice- 
president of the Globe The Kansas 
City offices will be operated as a branch 
o!: the Equitable Surety. 

The Globe Surety Company was 
organized about three years ago with 


1 capital of $500,000, 
annual income 
$150,000. Thomas H 


The company has 
of approximately 
Walker of Kansas 





City was formerly president, J. Van 
Furen, John R. Mulvane, J. Z. Miller, 
Jr., vice-presiderts; William T. Kemp- 
er, treasurer, and J. Miller, secretary. 

James Van Buren has been des rnated 
y the Equitable Surety of St Louis 
to be vice-president and manager 1 
harge of the Equitable’s Kansas City 
office. This office will be created as the 
result of the re-insurance of the Globe 
Su t | ible S Co 

I re-ins! f i ‘ 1 t) 
( e Sure ill ote he Eq able 
Surety acai loss Oo inv business now 
or e Globe S s ks and the 
Equitable Surety will 1 over t 
Glob Surety ore itio Kansas 
City and also take ‘ at or 
whe rracticabl 

mm} business { o) Si Ss 
of a high class a is 1 W ten 
mostly 1 M ghboring 
States. The premiut neome las ear 

s } Y rhho hood o e150 000 


Executive Special for the Clapp Office. 
aid its 

tives in rounding up bus 
Clapp and Company, of New 
general agents of the pe 
branch of the Fidelity & Casualty Com- 
pany, for an extensive and most im- 
portant territory have appointed D. M. 


To further local representa- 
E. & 
York city, 


rsonal accident 


hess 





Cook as executive special agent. Mr 
Cook was general agent of the Clapp 
office for Berkshire county, Mass., for 
many years, where he secured notable 
results both in the way of personal 
production, and in the selection of 
local agents and the development of 


the business 


Equitable Surety on Pacific Coast. 


Calhoun, Denny & Ewing, of Seattle, 
former representatives of the United 
States Fidelity & Guaranty Company, 
of Baltimore, have transferred their al- 
legiance to the Equitable Surety Com- 
pany of St. Louis, for which office they 
have been appointed general agents 
for Western Washington. 
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WRITING SURBTY BONDS 


THINGS AN AGENT SHOULD KNOW. 


Vice-President Sinn, of Title Guaranty 
& Surety Co., Advocates Greater 
Co-Operation. 


Joseph A. Sinn, of 
the Title Guaranty & Security Co.,, 
of Scranton, contributes to “Surety 
Bonds,” published by the company, an 
interesting and instructive article on 
writing surety business. It contains 
some pertinent suggestions and much 
information of value to the man in the 


Vice-President 


field. Mr. Sinn’s article follows: 

Many people bave the impression that sure- 
ty companies are in business to issue all 
kinds of bonds and guarantees, even those 
guaranteeing,the payment of money. We fre 
quently have, and probably every agent has 
had applications for bonds guaranteeing pay- 


meut of loans, etc., but these are not surety 
propositions and cannot be considered unless 
the company is protected to the full amount 
of the bond by a deposit of approved mar- 
ketable collateral, such as could be readily 
realized upon in case our obligation matured. 
Londs guaranteeing the payment of rents are 
of this class. 

difficulty 
that we have 
upon which 

definitely based. 
will t ake years of experience. 
these lines now, 
surety conrpanies, 


surety business is 
yet no adequate statistics 
proper premium rates can be 
To prepare such statistics 

We are work- 
in co-operation 
and it is hoped 


One about the 


ing along 


W ith othe r 








we will soon have statistics which will be 
ff advantage, even though they may not be 
is not easy to secure accurate 

i data; there are many difficulties 
the way. Fidelity bonds are strictly insur- 
ance propositions; the fair average of loss 
m such bonds can be ascertained with a 
ee of certainty. On judicial bonds, how- 
such as bonds for administrators, ex- 
cutors, trustees, guardians, etc., and on con- 


muds, it is difficult to establish a ratio 
vecause of the different methods of 
companies in handling these 
us; many times, joint control of the 
f administrators, executors, 
ins, ete., is waived and the 
increased materially. Many 
which one company considers 
favorably considered by others; 
iblish any exact ratio of loss 
m these b is extremely Where 
» company will not execute a bond for a 
contractor excepting upon the basis of in- 
idual endorsement or deposit of collateral 
‘ another company is willing to execute it 
without this safe-guard, the ratio of loss of 
the less conservative company will be greater 
on this class of bonds than of the more care 
ful company. Furthermore, companies will 
ot write government contract bonds because 
their experience has been so unfortunate, yet 
ther companies consider the business good 
because their experience has been satisfac- 
tory. 
The contract 


fully scrutinized. 





Cases 
guardi 
thereby 


cases 





difficult. 


must be very care 
Undoubtedly the success of 
the surety com] y writing this class of busi- 
depends pon the exercise of careful 
judgment based upon past experience. Every 
contract bond application must be considered 
by the officers of the company as it comes 
n, and must be judged from the standpoint 
of thei No two applications are 
alike. many times dissatisfied 
with a ruling j rainst an application, 
mut they should be satistied when they know 
whi: ut i careful consideration is given to every 
upplication, and ¢ r same has been referred 
te officers the company, none being 
without regret. Therefore, let no 
A discouraged be- 
has heen declined, but 
» harder and endeavor 
his books in place 


business 





ness 





experience 












become 


Much at Stake. 


officers of the company and the under- 
comm have constantly in mind 
rability of increasing our premium in 
come, and whatever the action of the com 
may be upon the proposition, 
consideration has been given 
future of any company, no 
nay be its resources or income, 
and judgment of 


The 
writing 


the des 


ttee 


nrittes 


matter 
de- 
Its 


eare 





Superficial information 
all the facts in the case must 
analyzing and passing upon 
The most successful man- 
the one who has the confi 
home office, is the one who re- 
methods adopted by the company 
earries out instructions. He 
gards instructions, who seeks by 
argument to combat the company’s methods, 
or to induce waive its rules or to depart 
from a well defined policy, generally in 

nging upon the company serious trouble 
id loss. Lasting and substantial results can 
tined by mutual contidence and 
The manager and agent must 
instructions, and assist the 
ing the most perfect meth 

We invite an interchange of 
a frank discussion of any kind of 
but when the ruling is against 
should be satisfied. Discussion 
but the officers, who are directly 


eless, ane 
sidered in 
n application 
wer oT igent, 
lence of the 
spects the 


ind w 


ho its 
it to 


ends 


~oneration 
rules and 

in creat 
yesdlyle 
and 
ish nienitted 
them, agents 


is education, 


»pinion 





responsible to the stockholders of the com- DOUBLE CHARGES TO COMPANIES. 
pany, must have the final say regarding the 
quality of business to be accepted. 

The man in the field is constantly in the 
fight for business, and should keep the home 
office, posted regarding the movements of his 
competitors, and all that is going on in his 
territory. He is the producer, and must be 
trusted by the officers. He has the financial 
strength of the conypany behind him, and 
should receive instructions from the home 





Accident Cases Handled Under Massa- 
chusetts Compensation Law Cost 
More Than Previously. 





It became known at a hearing last 
week before the Massachusetts Indus- 
trial Accident Board, that the hospitals 


office, while the home office receives from : 7a . 
him ' business and valuable information, @%@ Charging twice as much for treating 
Method is of the utmost importance. Proper accident patients, as was charged be- 


methods give a company a great advantage fore the cost of medical attendance was 


over a competitor. ‘Talent and ability do not , 
count for much unless proper methods are ae png employer and conga by 
used. An agent, to be successful, must have the liability companies under their 
energy and persistence, as well as resource- policies. 


fulness to meet and overcome his competitor. 
He must, however, be careful to never mis- 
state any fact about the company or its obli- 
gations, and must be fair to the other com- 
panies and their representatives. 

The responsibility of the surety company 
is great, and if it hopes to continue in the 
confidence of the public, it must meet its 
obligations promptly and in full, and it ex- 
pects its agents to help to avoid loss by 
throwing around a risk every safe-guard pos- 


George C. Dickson, representing the 
London Guarantee & Accident Insur- 
ance Co., said the charges for medical | 
and hospital treatment are becoming 
alarming, and he said the number of 
cases of injury which last exactly two | 
weeks is surprising. His company, he | 
said, is getting bills of $10 to $20 for 
services which cost $1 before the act 


sible, particularly in cases of fiduciary bonds s : _ 
careful joint control of assets of the estate went into effect, and he complained 
should be insisted upon, and all well regu. that the City Hospital in Boston 


charges his company $3 a day for each 
patient sent to it. He pointed out that 
the charge does not really come out of 
the insurance companies, but is assess- 
ed by them upon employers, and ulti-| 
mately finds its way into the cost of| 
manufactured products, so it is really | 
the consuming public that is paying the | 


lated companies make these requirements. 
What the company is after is to have its 
system so well perfected that it will dis- 
cover hazardous risks in advance, and in de- 
clining them save the loss which is sure to 
come from undesirable risks. One man ¢an- 
not contain the whole business within him 
self. The more help he can get from his as- 
sociates, the better the system will be. The 
judgment of two or three men is better than 


Out For General Business. 





The National Motor Insurance Co. and 
the National Motor Indemnity Co. are 
to establish an agency plant and go out 
after general business and also bid fo: 
brokerage patronage. This was not the 
plan as understood when the first an- 
nouncement of the launching of the 
companies was made. The impression 
then was that the companies which are 
backed by President Joyce of the Na- 
tional Surety and some of his asso- 
ciates, would confine their field to auto- 
mobile manufacturers and dealers. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








one. Note the following: bill. | 
Some Brief Rules. | 
First—Agents should not submit risks which | 


they know or suspect to be undesirable. 

Second—Agents should have knowledge of | 
the important elements of every risk and} 
thereby be able to make recommendations 
which will be worth something. 

Third—The underwriting department at the 
home office must have complete and authentic 
knowledge concerning every risk presented. 

Fourth—In cases where we require that col 
lateral shall be deposited, we will enforce the 
collateral requirements, though another com 
pany may be willing to assume the risk with- 
out collateral. 


Insurance 


Capital & Surplus ‘ 





Southwestern Casualty 
SAN ANTONIO, TEXAS 


President, HOMER EADS 

Vice-President M. 

Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


Company 


$290,000.00 


T. COGLEY 

















Fifth—The requirement of joint control of 
the assets of an estate, covered by our bond, . — 
is a rule rather than the exception. tele sesiaw sls slesie sles 
Sixth—We will write no appeal, super- 
sedeas, discharge of attachment bonds, or , f Y @) U L j V Ww R 
others of similar without collateral, a r e a E ‘ E 







import, 
notwithstanding the fact that our competitors 
may do so. 

Seventh—We will write no public official 
holdover bonds and will generally require the 
bank where funds of officials covered by our 
bond are deposited to furnish a depositary 
bond. A public official bond guarantees not 
only the honesty and ability of the officer, but 
also the solvency of the bank where the mon 
ire deposited. 








and want to represent the 


“LIVE WIRE CASUALTY CO.” 


Make connection with the 


INTERSTATE ™ 


Will enter three other states early in 1912 







FE & ACCIDENT CO. 
Chattanooga, Tenn. 


H. D. HUFFAKER, President 

















E ghth We will write no bonds without I. A. WHITTLE, Secretary 
Peinth Nome of our asente shalt dieide come | €A¢ SESS SSS Smear trsras cir cat arar mrt eves ' 2 SRE Re Maras Mea Re nese arrose wernrerereeras 
missions with clients or pay excessive bro- 
kere fe ‘ T as fm r y 
“Grane is essentially necessary in our WHAT YOU DESIRE IS COMING rO y OL 
busmess. We appreciate the difficulties of ' . —— 
anh ae pon a Bg thes Ba a No - ifs : ands 7 or si buts oe the 
fully co-operate with them. The producer 
+o om et ho GREAT EASTERN ULTRAS 
Scanuceinis, NEW ORDINARY ACCIDENT AND HEALTH 
iii ie Saale a gait | INSURANCE CONTRACTS ARE WHAT YOU 
has. oyer manager of the Ac-| . ~ * 
cident and Health department of the} DESIRE AND WHAT YOU CAN SELL 
National Life cf U. S. A. is well quali-| ies sy ea 
fied to speak as to points solicitors| GET NEXT! 
should bear in mind. Here are some} 
of his “Hints:” GREAT EASTERN CASUALTY COMPANY 
“Hard knocks count for more than all | 55 JOHN ST., NEW YORK 














the college education in the world—| 





Put your whole energy into your busi- 


ness. If you don’t you can’t succeed—}| . 

Never tell a prospect anything that | Our Monthly Accident and Health Department always ahead. 
isn’t so. If you deceive a man once, hc | Policy forms that are not equaled. 

will never again have confidence in| We are in a position to give you a good contract. 


you—Always be cheerful, whether you 
do business or not. Cheerfulness will 
eventually sell your wares to the most} 
crabbed custcmer—Politeness, cleanli-| 
uess and energy are three of the most | 
important things in a salesman’s make- 
up. None of them cost anything— 
Always have confidence in your own! 


Write for full particulars. 


OHN 8S. CANDLER 
. resident 


Your policyholders do not have to wait for settlements. 


Equitable Casualty Company of Atlanta 


Z 
= 






We carry full casualty lines. 


A. D. MeGAUGHEY 
General Manager 
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ability—Never make a negative state- | 
ment. Always be _positive—Treat 
everybody alike, no matter whether 
they are rich or poor—Do not stay 
out late at night. A man who does is 
not worth much the next day. It takes| 
a clear brain to keep abreast with | 
competition nowadays—Never fail to} 
keep an appointment. Business oppor- 
tunities are like trains—they won’t 
wait for you if you are late—Plan | 
your minutes so as to get the most out | 
of them,” s 


WILL 


Best Policies. 








Net Surplus and Capital - - 
Income 1910 - 


ESTABLISHING AGENCIES 
Largest Commissions or Profit Sharing Contract 
A. E. FORREST, Vice-Pres. and Secy., 


$509,061.57 
1,151,826.28 
AID GOOD MEN IN 


CHICAGO 
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SPECIAL TALKS WITH LC LOCAL AGENTS 





In almost every line of 


A Business business when a man 
Without wants to start out for 
investment. himself as his own 

boss, he is compelled 


to invest some capital in merchandise, 
or raw material, or what ever the thing 
is he undertakes to sell. The man who 
embarks in the casualty insurance busi- 
ness needs no capital but his own 
energy and brains. If he has these 
two things he has all the capital that 


he needs or should have for that 
matter. Furthermore, he does not 
have to coax patrons to come to his 


place of business and his patrons -are 
not limited to any one class of people 
or those engaged in any one line of 
work. He draws on the entire popula- 
tion of his community and he can and 
does go right to them and present his 
proposition, 

Thus, the attractions and advantages 
over all cther business, make casualty 
insurance a great opportunity for the 
ambitious man who lacks only the op- 
portunity. Speaking of one of these 
branches, an officer of a casualty com- 
pany, said recently: 

“There are few, if any, occupations 
that can be developed more rapidly or 
advantageously for general benefit and 
greater personal compensation than 
health and accident insurance solicit- 
ing. Neither capital nor any business 
expense account is necessary to start. 
Ordinary ability and plenty of energy 
are the only absolutely necessary as- 
sets. Start with them any place and 
keep them at work, and the bank ac- 
count and business are bound to de- 
velop. Thousands of dollars are in- 
vested annually by companies in this 
line for development work. Millions 
more are paid monthly for claims, to 
the public, and yet the development of 
this line is still in its infancy, Every 
-onceivable inducement in addition to 
very liberal compensation is being held 
up to agents for better and more con- 
sistent efforts to develop. Results indi- 
cate that the inducements are not ap- 
preciated. It is true that health and ac- 
ciderat insurance has made wonderful 
progress in the past fifteen years. It is 
also a potent fact that development 
has by no means traveled apace with 
the vast opportunities in the field. An- 
other truth that cannot be denied lies 
in the fact that the responsibility for 
failure to accomplish reasonable re- 
sults rests entirely on the agent and 
solicitor. No inducement whatever 
will appeal to a man without pride and 
ambition in the expansion of his busi- 
ness and income.” 

” a * 


An agent is always in 

The Full terested chiefly in _ sell- 
Duty of ing his policy, of course, 

The Agent. but he is a short-sighted 


agent if he does not 
think also of the welfare of his patron 
in the transaction. If the policy is not 
suited to the prospect or contains any 
misrepresentation, which will be sure 
to cause trouble later, he is not con- 
ducting his business “on the level” and 
will pay the penalty sooner or later. 
Most of the complaints that reach the 
companies can be laid at the door of 
the agent. Either he is guilty of un- 
conscious omission that can be laid at 
‘the door of carelessness, or he will 
strain a point to get the business and 
wink at a slight misstatement of the 
facts. Speaking of these numerous 
complaints and their cause, the editor 
of “Talks,” published by the New 
Amsterdam Casualty Co., says: 

“An insurance policy is a contract 
between two parties. The first party, 
the insurance company, agrees on cer- 
tain definitely clearly expressed condi- 
tions to make to the second party, the 
policyholder, certain definitely clearly 
‘defined payments. 

“If, whenever these conditions are 
fulfilled, the payments are made, there 
would seem to ‘be no room for com- 
plaint or misunderstanding. And yet 
complaints are -made .every now and 


then that policyholders do not receive 
indemnity when expected, that com- 
panies are too technical in construing 
their policies. Whose fault is it? 

“Not the fault of the first party, 
since the insurance company practi- 
cally in every instance pays all that it 
agrees to pay. If fault is with the 
policyholder because he became the 
second party to a contract without 
fully understanding its provisions, the 
fault is not primarily or principally 
with him. He is to blame only for 
trusting too far to another who, he sup- 
posed, was safeguarding his interests. 

“In every sale of a policy there is a 
third party concerned, the agent or 
broker. If he makes himself thorough- 
ly familiar with the provisions of every 
policy he places and makes sure each 
time that the man taking each policy 
understands definitely just when he 
will be entitled to indemnity and to just 
what indemnity he will be entitled 
under any condition, there will very 
seldom if every be any room for mis- 
understanding or complaint in the set- 
tlement of a claim under that policy. 

“If, on the other hand, in his eager- 
ness to write the insurance and to se- 
cure his commission on the premium, 
he fails to make clear certain provisions 
of the contract, or even misleads the 
prospective insurer as to what these 
provisions are, he is preparing possible 
trouble for all three parties to the con- 
tract, and if he continually does busi- 
ness in this way the trouble is sure to 
come.” 


. ” * 
Glenn C. Jones of 
He Made Lafayette, Ind., has 
Good Where’ been writing surety 
Others Failed. business but one 
year, yet he has 


made a pronounced success of the busi- 
ness. The company he represents had 
previously tried two or three other 
agents in that vicinity, but none had 
procuced the volume of business that 
the territory justified. He made good 
with a “bang,” however, and proved 
that the business was there to be had 
by the use of good business methods. 
Mr. Jones gives some live tips on how 
he gets his business in an article in 
“Surety Bonds,” published by the Title 
Guaranty & Surety Co., in which he 
says: 

“I find that the big ones are just as 
easy to get as the small ones, after you 
get started. I also find that you have 
to obtain the confidence of your custom- 
ers. This, of course, depends upon 
your own personality and your ability 
to talk up your proposition. Don’t fail 
to recognize your clients, no matter 
how often you meet them. Be a 
‘mixer.’ Your business may only make 
it really necessary to see them once 
a year, but drop in between times, and 
keep them ‘on your staff.’ It is the 
little things that count in this business 
or in any other line. A large amount 
of business is obtained through some 
influential friend with a ‘pull.’ But 
these ‘pulls’ are expensive in the end. 
An agent that is alive does not need a 
‘pull. If you are driving along the 
street and meet an acquainance going 
the same way, stop, invite him to ride 
and, if necessary, go out of your way 
to go his way. It will pay and you 
will make new friends and get new 
business. I have made $10 by driving 
a customer for a few blocks. Keep 
everlastingly after it and you will get 
the business. Be square with everyone 
and you will keep it. Don’t look at the 
clock unless it is to keep an engage- 
ment. I cannot walk around the public 
square but some banker or business 
man stops me to give me some busi- 
ness or to tell me of a ‘prospect.’ 
‘There’s a reason.’” 





Licensed in Utah. 





The Southwestern Surety Company 
of Denison, Texas, has been admitted 
to Utah. As its general agent for the 
territory it has appointed the Utah Un- 
derwriting Company of Salt Lake City. 





FAVORS BONDING COMPANY. 





United States Fidelity & Guaranty 
Upheld by Court In Its Refusal to 
Pay Bank Claim. 





An important decision has been 
handed down by the Kentucky Court of 
Appeals affirming the case of the as- 
signee of the Ballard County Bank 
against the United States Fidelity & 
Guaranty Company, on appeal, and up 
holding the terms of the bond issued by 
the company on W. T. Purdy, Jr., 
cashier of the bank, who defaulted. 
Under the terms of the bond the com- 
pany was liable for any losses suffered 
from defalcation during the term of the 
bond, provided notification was fur- 
nished within six months of its expira- 


tion. The bond expired February 20. 
1909, and it was not until two years 
thereaiter that the shortage of Purdy 
was discovered. The assignee sued to 


recover on the bond, 
that the contract was reasonable and 
binding and that notice should have 
been given within the time specified 


but the court held 


A branch office is being established 
in Seattle, Wash., by the United States 
Fidelity & Guaranty Company of Balti- 
more, 
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GEORGE jJ. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


- References on Application -:-:- 


Suite 120 29 So. LaSalle St. Chicago, Ill, 


TELEPHONES: Randolph 6816 and 6817 








of &en Vork 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 








NATIONAL 
CASUALTY 





Address: 
Majestic Building - - 


ee NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. 


National Casualty Company 


Detroit, Mich. 











CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Home Office, 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


TEGAcwexr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec. 








* HEAD OFFICE 
CHICAGO 
F. W. LAWSON 
General al Manager 
Liability, Accident, ‘ 
Burglary, Boilerand “<4 

Credit Insurance 








Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 
Elmer A. Lord & Co. 
145 Milk St., Boston 

Resident Managers 
New England 


ENGLAND 
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‘TBE COST of life insurance depends on 
nen and Efficiency of Management. 
IM ORTANT T FACTS relating to The 
Nort! Smeal business are shown by the 
following percentages : 


| The Northwestern 


Mutual Life Insurance Co. 





Expenses Mortality Interest 
of Milwaukee 1907 1181 58 4.76 
_ GEO. C. MARKHAM, President 1908 10.74 59 oo 

A. S. HATHAWAY, Sec 1909 10.63 54 . 
a 1910 10.90 58 4.86 
1911 10.80 57 4.98 


New Business Paid-For 





It is capable of oo demonstration that 
e 


1907 $102,233,634 The Northwestern is the best company to in- 

1908 109,685,428 sure in. Hence it is the easiest to sell. 

1909 114,157, 288 See the Northwestern’s new policy tg mm 
‘ < with its Dividend Options, Paid- = 

1910 119,229,233 dowment Options, Options of Settlement ond 

1911 121,234,473 the Premium Loan Features. 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 























FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 


Statement January 1, 1912 


NNER hie Sy eae ls aaates $1,000,000 
Reinsurance Reserve................ 2,305,914 
All other Liabilities. .... eee 261,030 
I gg 2,808,680 
; fe _) ) $6, 375,624 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 





Home 
Office Building 








Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, > 035 or nearly 99% were paid 
within one day after receipt of * ‘Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 
character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY - - NEW YORK 











SCRANTON 
ee > 


Has work for every good life agent in this 
territory. The more the merrier. 


New Policies---Renewal Contracts 


BOTH LIBERAL 


R. VAN WAGENEN, Agency Director 
Allentown National Bank Bldg. - - Allentown, Pa. 














INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, 
FIRE ‘ 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO.- 
MOBILE FLOATER. 
PARCEL POST 





<A LOSSES PAID SINCE 
ASSETS - $16,953,773 x er ORGANIZATION 
LIABILITIES - $8,649,873 $154,461,000. 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas, 
JOHN O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass't. Secretary 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—FOoORnr-— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE- POLICY ” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 5U 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 


Samples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 

















